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EDITORIAL COMMENT 


The officers of the National Wholesale Drug- 
A Valuable gists’ Association and of the Proprietary As- 








Compilation  ‘ociation of America acting jointly have pre- 

pared and issued a valuable compilation of cer- 
tain laws affecting pharmacy. The volume which has just been 
transmitted to the members of the two associations embraces 
the national food and drugs act of June 30, 1906, all the State 
laws along the same line and enacted since that time, 
and abstracts of the narcotic laws in ‘such _ states as 
have them. The pamphlet also contains the national insecticide 
act which goes into effect January 1, 1911, the Massa- 


chusetts wood alcohol law and the Ohio turpentine law 
and some other legislation of interest to druggists. The com- 
pilation is carefully done and covers a field in which the druggist 
must keep himself well informed. Not only the members of the 
two associations, but the drug public generally owe their thanks 
to J. E. Toms, secretary of the National Wholesale Druggists’ 
Association, and George S. Douglass, counsel of the Proprietary 
Association of America, for the painstaking care with which they 
have performed this task, The pamphlet has a few typographical 
errors, but we have not observed any serious ones. 


A survey of the abstracts presented in this 
Narcotic pamphlet shows that laws regulating the sale 
Legislation of narcotic drugs have been enacted in forty- 
three states, the District of Columbia and the 
town of Wilmington, Del. In seventeen of these states restric- 
tion is imposed only on the sale of cocaine or eucaine, and in 
nearly all of these cocaine may not be sold in any form or in 
any dilution, or as an ingredient of any preparation, save on the 
prescription of a resident physician, In a few the sale of prep- 
arations containing not more than a certain amount of cocaine 
is permitted. In five of the states in which the sale of cocaine 
is restricted the same restrictions are imposed on eucaine, The 
sale of opium is restricted in seventeen states, the character of 
the restrictions varying slightly. In nine states the restrictions 
save as to cocaine are substantially in accordance with those laid 
down in the model antinarcotic measure drawn up by the Amer- 
ican Pharmaceutical Association and adopted with slight changes 
at the joint conference of manufacturers, jobbers and retailers 
held at Chicago in December, 1905, 


The provisions of this law 
The Model Antinarcotic ay be summarized as fol- 
Law lows: The drugs named may 
be sold on prescription only, 
the prescription not to be refilled provided that preparations con- 
taining not more than a given quantity of the drug per ounce 
and diarrhcea and colic mixtures and liniments marked “for ex- 
ternal use” may be sold without a prescription. Under the 
model law it is allowable to sell preparations containing not more 
than two grains of opium, one fourth grain of morphine, one 
fourth grain of heroin, one eighth grain of cocaine, one eighth 
grain of eucaine or ten grains of chloral hydrate to the ounce. 
Only five of the states have followed the model law in forbid- 
ding the sale of preparations containing a small amount of co- 
caine per ounce and in one of these the maximum quantity per- 
missible is reduced to one sixteenth of a grain, Evidently phar- 
macists as a class are quite willing to bar cocaine from any 
preparation intended for popular sale. 


en ihe on 
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A comparative study of the 
legislation drawn up by the 
druggists in the various states 
makes it quite clear that the 
retail druggist appreciates the responsibilities which are imposed 
upon him as a dealer in dangerous drugs, that he is willing to 
surround the sale of such drugs with such legal restrictions as 
will tend to prevent the abuse of their use. But the druggists 
do not believe that there is any danger whatever of contracting 
a habit from the use of preparations containing minute quanti- 
ties of narcotic drugs. It is true that there are drug habitues 
who use paregoric, but it is not proven that paregoric was the 
first form of opium with which this habit was established. Un- 
fortunately, we know of no reliable statistics regarding the caus- 
ation of the opium habit. Such statistics as we have seen have 
apparently been compiled not with a view to ascertaining the 
facts and making some deduction therefrom, but with a view to 
supporting some preconceived theory, Results obtained in this 
way are necessarily not reliable. From our own observation we 
are inclined to believe that the majority of habitual users of 
morphine have become slaves to the drug in either one of two 
ways (1) as a result of taking morphine under the direction of 
a physician, (2) as the result of taking morphine as a means 





Druggists Appreciate 
Their Responsibilities 


of recovering from an alcoholic debauch. 





We have yet to learn authoritatively 


Causation of Drug of a case of addiction to the use of 


Habits morphine traceable directly and ex 


clusively to the use of a popular 
remedy. Such cases may exist, of course, but they are certainly 
not at all common. None of the legislative restrictions which 
has been proposed would affect the possibility of addiction aris- 
ing primarily from the use of a prescription. It has never been 
proposed to limit the right of the physician to prescribe and in- 
deed it would not seem feasible to do so, except, as has already 
been done in some States, to prohibit his prescribing save for 
legitimate therapeutic purposes. Nothing can be done in this 
direction therefore by legislation. The only safeguard against 
this evil is the awakening of the medical profession to the danger 
of establishing habit by the continued use of narcotics. The 
other principal way of contracting the habit will be reached to 
a certain extent by restrictions thrown around the sale of mor- 
phine and its salts, and such restrictions are cheerfully welcomed 
by the retail drug trade. 





The foregoing remarks regarding the sale 

Thejfraffic in of narcotic drugs do not apply to cocaine. 
Cocaine This drug is of so dangerous a character. 

its influence is so insidious and so powerful 

that it should under no circumstance be sold in any form or in 
any dilution except on prescription. This is the attitude taken 
by the entire drug trade. The dreadful conditions disclosed in 
Philadelphia probably exist in other cities also. No restrictions 
can be too severe that will tend to keep this dangerous drug 
out of the hands of the laity or, what is worse, the unscrupulous 


professional man. In Buffalo only last week the license of a 
physician was revoked by the Board of Regents of the State of 
New York on the ground that he had prescribed cocaine without 
justification. There are undoubtediy other physicians who abuse 
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the right to prescribe and who should be similarly punished. The 
sentencing of a Philadelphia druggist to a year’s imprisonment 
and his clerk to three months’ imprisonment for the illegal sale 
of cocaine was brought about by the Board of Pharmacy com- 
posed exclusively of druggists. This action on their part is the 
best evidence that the drug trade has no use for the men who 
abuse its privileges by the sale of cocaine. 





How many druggists are there who 
have carefully studied and thoroughly 
understand every line of the fire insur- 
ance policies on which they depend for 
their salvation from bankruptcy in the case of fire? We are 
confident that only a small minority of the men who pay premi- 
ums on fire insurance policies realize that a policy is a contract 
to which there are two parties, the company issuing the insur- 
ance and the person paying the premium. The contract imposes 
certain obligations on the insured as well as upon the company. 
Failure to discharge these obligations on the part of the insured 
nullifies the contract quite as effectively as would a failure to 
pay the premiums when they fall due. This phase of the sub- 
ject of fire insurance is set forth in a most interesting way in 
an article by James S. Gleghorn, which is printed in another 
column of this issue. This is but one phase of the question, sev- 
eral aspects of which are presented in a most informing manner 
by Mr. Cleghorn. Every man who carries fire insurance, how- 
ever small the amount, should study this paper by Mr. Cleghorn, 
and govern himself by the advice there given. 


Fire Insurance 





A suggestion as to the extent 
to which the public will be 
affected by the enforcement of 
the New York City Board of 
Health’s latest antiproprietary remedy ordinance, which seeks 
to place all responsibility for misbranding or false labeling of 
drugs and drug preparations solely upon the retailer, has been 
made by several prominent pharmacists who are representing 
the pharmaceutical associations in this city at the conference to 
be held with, Commissioner of Health Ernst J. Lederle, for 
the purpose of obtaining some modification of the board’s dras- 
tic ruling on pure drugs and that body’s morphine and opium 
ordinance. These pharmacists are of the opinion that, if retail 
druggists in New York City are compelled, in observance of the 
board’s pure drugs ordinance which contains no manufacturers’ 
guaranty provision, to shoulder all responsibility for misbranding 
and adulteration, they will make every effort to obviate the 
possibility of prosecution for the mistakes of manufacturers and 


More for Proprietaries 
in New York 


wholesalers by analyzing every preparation which comes into 
their stores. Such analytical work, if carefully and scrupulously 
done, will entail a large expenditure of time and skill, and the 
retail pharmacist who does this analytical work will then be 
forced, through the instinct of self preservation, to obtain some 
compensation for this work by adding materially to the present 
retail price of all proprietary and patent medicines. In other 
words, he will have to be compensated for this additional work, 
resulting from the shouldering of additional responsibility, and 
the only way in which he can secure such additional compensa- 
tion lies in asking more for the articles which he analyzes. 
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In the admirable series of articles on Ac- 
counting for Druggists, written for the 
AMERICAN: Druccist by Frank S. Goodwin, 
there appears in this issue one devoted to 
a discussion of the expense account and the method of keeping 
it. Here is the weak point in the armor of many business men. 
The expense account as ordinarily handled is either a most bur- 
densome mass of tiresome details or an indiscriminate jumble 
from which it is impossible to draw any helpful information. 
The system proposed by Mr. Goodwin is simple and requires 
little labor, but gives the results in a form which can be used 
with profit as a guide to the proprietor concerning the directions 
in which economies in operation may be effected. The most 
attractive feature of the articles by Mr. Goodwin lies in the fact 
that they are intensely practical and are suited precisely to the 
needs of the retail druggist. Every druggist and every clerk 
should study them. 


The Expense 
Account 


A THREE CORNERED FIGHT ON IN GERMAN 
PHARMACY. 

MOST curious split has taken place within the ranks of the 
German druggists, and the new party which has been 
formed is being looked upon with some suspicion by the rest of 
their former colleagues, and with decided misgivings by phar- 
macists. To explain the situation, a few words regarding 
actual conditions are necessary. It must bé remembered that the 
apotheker’s sphere of action is practically confined to the dis- 
pensing of prescriptions, and the sale of remedies and surgical 
dressings. To sell perfumes, tooth brushes and similar articles 
is regarded by the orthodox member of the profession as de- 
cidedly infra dignatatem. This belongs to the “droguisten,” 
a special branch of tradesmen who really owe their origin 
to the faults committed years ago by pharmacists. The drug- 
gists have succeeded in obtaining permission to sell a certain 
number of harmless household remedies, provided that they did 
not constitute mixtures. Thus they may sell chamomiles, but 
not a mixture of chamomiles and another drug, they may sell zinc 
ointment “for the use of animals,’ but not for human use. To 
overcome the scruples of some rather fastidious patrons, the 
druggist has hit upon the idea of printing on the lids of the 
ointment boxes a statement to the effect that “although the oint- 
ment is sold with the designation ‘for the use of animals,’ it is 

in every respect equal to the preparation sold in pharmacies.” 


CW the proprietors of the better class drug stores which 
deal in colors, toilet articles, photographic supplies and 
household goods, are largely recruited from the ranks of quali- 
fied pharmacists. Men who have not the capital to buy a busi- 
ness or are weary of waiting for a concession desert their pro- 
fession and become druggists. The two callings have many 
points where they meet on hostile ground; the druggists demand 
permission to sell all harmless remedies and many packed 
specialties which, as they contend, requires no expert knowledge. 
They also like to appear as the saviors of the people’s money, 
as they are less exacting than the “grasping’”’ pharmacist who in- 
sists upon a high profit. Needless to say that in view of the 
decline in the profits from dispensing the pharmacist strenuously 
opposes any infringement of his privileges, and retaliates by ad- 


ducing evidence to prove that the druggists indulge even -in 
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illicit dispensing and sell preparations which they are forbidden 
to sell. 
OW a bombshell has dropped in the ranks of both. The 
qualified pharmacists who are owners of druggists’ shops 
have formed a separate association with distinctive aims. In 
fact they calmly demand that the sale of household remedies 
should only be permitted to qualified pharmacists, and druggists 
who are not pharmacists should be forbidden to deal in this 
class of goods. They have even gone so far as to present a 
petition to this effect to the Prussian parliament. Their former 
colleagues, the druggists, are aghast at this action, and uneasy 
into the bargain, as their demands are to a certain extent justi- 
fied. The pharmacists view with marked apprehension the crea- 
tion of a solid body of competitors whose claims to sell certain 
of the goods they are alone entitled to handle cannot be disre- 
garded. The new association has even got its own periodical, 
called “Der Apotheker im Droguengeschaft.” 


HE fight between druggists and pharmacists is now to be 
conducted by means of special publications issued by both 
parties to “enlighten the public.” The pharmacists began with 
the issue of a paper intended to while away the time of those 
waiting in a pharmacy while having a prescription made up, and 
in it they dexterously inserted a few remarks alluding to the 
possible dangers arising from the purchase of drugs elsewhere 
than in a pharmacy. The druggists have now retaliated with a 
paper to be distributed to the public and containing useful hints 
on household questions, etc., and also “to enlighten the public 
as to the real state of affairs in pharmacies.” 





THE PHARMACIST AND THE PUBLIC HEALTH. 


HE enactment of the morphine ordinance by the Board of 
Health of the City of New York has precipitated a very 
animated discussion among the retail druggists of the city as 
to the relation of the Board of Health to the drug trade in gen- 
eral. The fact that this and similar ordinances affecting the 
retail druggists materially have been enacted without, so far as 
has been known, consultation with any representative retail drug- 
gist, has been a source of humiliation to the followers of phar- 
macy. 
Y reason of his scientific training the retail druggist is in a 
position to recognize the gravity of the problems confront- 
ing the Board of Health in its duty of protecting the public. 
The pharmacists, both by training and inclination, would be 
pleased to lend his aid to the Board of Health and, in fact, 
does do this now by the collection of pathological cultures and 
by the distribution of antitoxine. In the circumstances the drug- 
gist feels that whenever the Board of Health contemplates any 
action affecting the drug trade the leaders in the trade might 
with advantage to all concerned, be consulted in advance. With 
this training and with the welfare of the community at heart 
the druggist cannot but feel humiliated that matters seriously 
affecting the conduct of his business should be determined with- 
out his being given a hearing, 


ROM the administrative point of view the failure to enlist 
the co-operation of the drug trade is a grave tactical error. 
Sociologists are agreed on the difficulty of making people good 
by statute, and are equally unanimous in the belief that self 
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government is the most efficient government. The retail drug- 
gists of the city of New York might be forced into compliance 
with any kind of an ordinance which the authorities chose tc 
enact, but if the druggists as a whole do not believe the ordinance 
to be necessary or just, and if the public, toa considerable extent, 
coincide with the druggist, its enforcement would be well nigh 
impossible. But if the retail drug trade can be shown the neces- 
sity for some restriction on the sale of narcotic drugs, if their 
representatives are consulted as to the best methods of applying 
such restrictions, the duties of the officers charged with the 
execution of such an ordinance. would be light indeed, for an 
ordinance having the approval and support of the drug trade 
at large would seldom be infringed save by that small proportion 
of the calling, found in every vocation, which is never amenable 
to reason and which can only be governed by force. 


HE pharmacist stands in a peculiarly confidential relation to 
the general public, Heis consulted by his patrons on a thou- 

sand details involving the health of the community either directly 
or indirectly. If his active interest in the sanitation of the city 
can be aroused he will be a most powerful factor in promoting 
the public health. It rests with the sanitary authorities to decide 
whether this possible influence for good shall be enlisted in the 
service of the Board of Health, or whether by harsh and pre- 
cipitate action the whole body of the retail drug trade shall be 


arrayed in antagonism to the board and its work. 





SERVIAN PHARMACY REFORM. 

XTREME measures appear to be in favor in Servia, and 
judging from recent reports it is likely that the pharma- 
ceutical profession of that country is going to be “reformed” 
scmewhat on the lines of a political incident of a few years ago. 
The government proposed some time ago to introduce certain 
reforms in the exercise of the profession, and the samicary coun- 
cil entrusted the whole matter to the national association of 
medical men. The project elaborated by a commission of this 
society provides for the nationalization of all the pharmacies in 
The existing concessions are to revert to the state on 
the death of the present holder, and in the case of the private 
pharmacies these are to be bought up by the state. The pur- 


chase price is to be fixed by a commission appointed by the gov- 


Servia. 


ernment and on which the poor owner is not to have a voice. 
The profits derived from the state pharmacies are first of all 
to be devoted to purchasing the private businesses, and when 
these have been swept out of existence the profits accruing from 
this branch of government enterprise will swell the coffers of the 
state. Existing owners are to be allowed to enter the service 
oi the government pharmacies, the commencing salary of a 
government pharmacist is to be $600 per annum, with free housing 
for self and family, rising to $1,600, After thirty years’ service a 
full pension will be allowed. 


HE Servian pharmacists are incensed at this proposal, which 
was recently discussed at length at a general meeting of the 
medica! society and has now been laid before the sanitary coun- 
cil for its sanction. They especially resent the indignity to 
which they have been subjected in having their future decided 
by the members of another profession and without being per- 


mitted to voice their own views on the subject. The presidert 


of the Servian pharmaceutical society has elaborated a counter- 
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proposal which he has in all humility submitted to the sanitary 
council, after its acceptance by the members of the society. This 
proposal provides for a continuance of the monopoly system, 
the number of pharmacies to be based on the increase of the 
population. It is interesting as being the first proposal which 
demands an official recognition of the professional press, in the 
first place every pharmacy besides being provided with a copy 
of the national pharmacopceia and other official works of refer- 
ence must subscribe to a professional journal; and candidates 
for a concession who have spent some time on the staff of a 
professional journal are to enjoy the same recognition as the 
man who has been the whole time behind the counter. 


NE curious provision may be mentioned. After obtaining 

his diploma the pharmacist must spend five years as an 
assistant before he may present himself for a concession to man- 
age a pharmacy in a place provided with a single business; if 
the place is supplied with two pharmacies he must be possessed 
of more professional knowledge, acquired by eight years’ service. 
Another paragraph formulates. the demand that two pharmacies 
in the same place must be separated by a distance of not less 
than 300 metres. Of the candidates Serbs of the kingdom are to 
be preferred, then in second line Serbs from other countries and 
lastly Slavs of any nationality; this latitude is interesting and 
has been permitted as there is practically a dearth of assistants 
in Servia to meet the demands of the pharmacies of the countrv, 
the grand total of which does not quite reach one hundred. 





IMPRISONMENT FOR INFRINGEMENT OF TRADE- 
MARK. 


HEN the food and drugs act of June 30, 1906, became a 

law, we directed attention to the fact that under the clause 
relating to misbranding the sale of any proprietary preparation 
in imitation of another, was declared a penal offence punishable 
The Bulletin of the United States 
Trademark Association took the same view of the act. Our view 
has been sustained by the opinion of several competent lawyers, 
but the authorities charged with the execution of the law have 
declined to act in any case involving substitution of proprietary 
goods. 


by fine and imprisonment. 


Where action has been taken against proprietary articles 
for misbranding it has been on the ground of misrepresentation 
other than that involving proprietary rights. 
HE Italian government takes quite a different view of the 
matter and has within the past year instituted criminal 
proceedings against a dealer for infringing the trademarks of Dr. 
Williams’ Pink Pills and of Santal Midy Capsules. 
inal court sentenced the defendant to 


The crim- 
imprisonment for two 
months, the payment of a fine of $100, and the further payment 
of such damages as might upon inquiry be established by the 
owners of the trademarks. The judgment of the court was 
sustained on appeal and the sentence declared to be most mod- 
erate. One of the most interesting features of the case is that 
the whole case was prosecuted by the government without any 
cost whatever to the proprietors. In France, while the govern- 
ment does prosecute such cases, the prosecution is carried on at 
The fact cited is but additional 
evidence of the trend toward a more adequate protection of com- 
mercial property which manifests itself both in legislation and in 


judicial decisions throughout the world. 


the expense of the proprietors. 
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THE CHEMICAL ASSAYS OF THE UNITED STATES 
PHARMACOPOEIA. ! 


By D. W. Horn, Wittarp GrAHAM, AND Geo. D. ROSENGARTEN, 


\ 7 Philadelphia, Pa. | ‘ ‘ 
At the meeting of the Scientific Section of the Philadelphia 


Branch of the American Pharmaceutical Association on Friday, 
February 10 of this year, a committee was appointed to con- 
sider the chemical assays of the Eighth Decennial Revision of 
the United States Pharmacopceia. 

This committee has reviewed the methods from the points 
of view of the manufacturing chemist and the analytical chem- 
ist. The manufacturing chemist is deeply concerned in the assays 
because the U. S. P. is the legal standard to which his products 
must conform. The analytical chemist is concerned, since he is 
called upon to determine whether or not the products of the 
manufacturer meet all the requirements of this standard, 

Because of the responsibility the manufacturer assumes for 
his products it will be readily appreciated that efficient analyti- 
cal laboratories must be maintained by him, and in consequence 
skilled analysts are required to complete such an equipment. 
Therefore, as far as methods of analyses are concerned, those 
interests preponderate which pertain to laboratories fitted es- 
pecially for analytical work. 

The committee has reviewed in detail every assay of chem- 
icals in the U. S, P, VIII, and has endeavored to give their 
conclusions, as constructive criticism, in the following lines: 


Liquids Should Be Measured, Not Weighed. 

The U. S. P. VIII in general directs that a definite quantity 
of liquids—for example, ten grammes acetic acid, be weighed for 
analysis. This we regard as impracticable and not in accord 
with the practice of analysts. The extreme difficulty of weigh- 
ing off exactly a stated weight of any substance is very much 
increased in the case of liquids:as a result of their vapor pres- 
sures, In all cases the time consumed in an endeavor to obtain 
an exact weight is, in our opinion, entirely out of proportion to 
any advantages to be gained in so doing. In fact, the time con- 
sumed in weighing off ten grammes of acetic acid exactly is 
more than should be required for the entire assay. Such a 
method of procedure would rarely be followed in general prac- 
tice, for such requirements are unreasonable and unnecessary. 
Forthermore, in directing this method of procedure, the U. S. P. 
VIII is not consistent, Elsewhere it clearly recognizes the ad- 
vantages of the more rational method, and directs the use of 
the same. Thus, under glacial acetic acid the directions are: 

“Introduce into a stoppered weighing bottle 3 Cc. glacial 
acetic acid, and weigh accurately.” 

The reasons for the use of this method in cases of strong 
mineral acids are of course eminently obvious, and we cannot 
conceive any objection to its adoption for the assay of all phar- 
macopeeial liquids, ‘ 

Difficult to Weigh Deliquescent Solids. 


The same general principle should also be applied in the 
assay of pharmacopeeial solids. This has been recognized in the 
directions given for the assays of potassium hydroxide and so- 
dium hydroxide. But in the cases of some other very deliques- 
cent solids, the U. S. P. VIII directs the method of procedure 
to which we have raised the above objections, and we feel that 
these objections are just as well founded for solids as for 
liquids. In the assay of strontium iodide the directions are to 
weigh off 05 gramme of this salt’and it can be easily recog- 
nized that under atmospheric conditions which frequently pre- 
vail, it is practically impossible to weigh satisfactorily and ac- 
curately an exact quantity of the chemical in question. We 
would urge in the interest of accuracy and economy of time the 
adoption of the general method of procedure for assay as given 
under the strong mineral acids and alkali hydroxides. If adopt- 
ed it would also introduce a greater consistency in pharmaco- 
poeial assays, a result which would be highly desirable. 


1Report of a committee of the Scientific Section of the Philadelphia 
Branch of the American Pharmaceutical Association. 
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The work of recalculation necessitated by such a change as 
we advocate, though great, need not be considered a serious ob- 
stacle, for the international atomic weights will undoubtedly be 
adopted and recalculations will then be necessary in any event. 

Simplicity Not Essential. 

Since the U. S. P. is now a legal standard, we believe that in 
revising the methods already given the most modern and exact 
methods should be selected rather than those whose chief advan- 
tage is simplicity. The method selected should not be the one 
best adapted to the analyst, or to his equipment, but the best of 
all known methods for its particular analytical purpose, It 
would indeed be satisfactory if this requirement were met by all 
the volumetric methods of the U. S. P. VIII, but in those in- 
stances where this is not the case, the best method available 
should be selected to replace those which are used at present. 

Methods of Assay Should Always Be Given. 

Wherever the purity rubric is given, and where no method 
of assay appears in the U. S, P. VIII, the selection of a suitable 
method is urgently demanded. As we have already endeavored 
to emphasize and we believe we cannot urge it too strongly, 
these selections should be made from the point of view of ana- 
lytical efficiency. 

Volumetric Methods Not Always Most Rapid. 

Volumetric methods are said to be more rapid and more sim- 
ple than other methods. This, however, is only true where a 
considerable number of assays must be made at frequent inter- 
vals; where a single assay must be made and that only occa- 
sionally, these advantages are often lost on account of the de- 
terioration of the volumetric solutions, Some other form of 
assay may involve less manipulation and require less time than 
would be used in getting the solutions ready, and standardized, 
for the corresponding volumetric assay. 

In the preparation of samples for assay, in every case the 
Pharmacopceia should specify definite conditions under which 
the sample must be prepared for weighing, This is, undoubt- 
edly, more important in the cases of salts containing water of 
crystallization, but the surface properties of the various chem- 
icals differ so widely that the statement of definite conditions 
seems advisable in all cases, 

Inconsistencies Should Be Avoided. 

It seems to us inconsistent to standardize a potassium hy- 
droxide solution, using phenolphthalein as an indicator in the 
standardization, and employ this volumetric solution later in 
assays where methyl orange is recommended. Since methyl 
orange acts more satisfactgrily in passing from alkaline to acid, 
and phenolphthalein more satisfactorily in passing from acid to 
alkaline, an error must be expected amounting to not less than 
1.5 Cc. in centinormal solutions, under the most favorable con- 
ditions when the same solution is used with the two different 
indicators. P 

Because methyl orange is used directly in cold solutions and 
is not sensitive to carbonic acid, boric acid and silicic acid, we 
would urge its use when possible, as preferable to phenolphtha- 
lein or litmus. As an example of its ready application sodium 
borate could be assayed directly by solution in an excess of acid, 
followed by back titration, using methyl orange as an indicator. 

Potassium bitartrate as the basis for alkimetry and acidimetry 
is now generally being replaced by sodium oxalate, potassium 
tetroxalate, oxalic acid or constant boiling hydrochloric acid. 

Number of Methods Should Be Reduced. 

We believe an endeavor to reduce the number of methods 
used is desirable in all cases where accuracy would not be di- 
minished, It would also be very desirable that all salts of one 
and the same class should, if possible, be assayed by one and the 
same method—for example, potassium iodide is assayed by 
Mohr’s method and strontium iodide by Volhardt’s—while under 
ammonium iodide no assay is given, whereas all these salts 
might just as well be assayed by one method. This remark also 
applies to the assay of salts of organic acids, as in the instance 
of lithium and strontium salicylate. Lithium salicylate is as- 
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sayed by the use of anhydrous ammonium sulphate, while the 
strontium salt is determined by the use of sulphuric acid. We 
would recommend, therefore, that a uniform method be adopted 
for the assay of such organic salts where, upon ignition, there 
is no possibility of reduction to the metallic state. 

In conclusion we beg to state that the remarks concerning 
these various points are made only for the purpose of render- 
ing possible assistance in the approaching task, and eliminating 
variations, making all methods of chemical assay eminently effi- 
cient, and endeavoring to reduce the factor of personal equation 
to a minimum, so that there may be brought about as perfect a 
condition as possible in order that concordant results may be 
attained, 


THINGS DRUGGISTS SHOULD KNOW ABOUT FIRE 
INSURANCE.! 
By James S. GLEGHORN. 
Allegheny, Pa. 

A number of cases attracted my attention last year where re- 
tail merchants in various parts of the country suffered a total 
loss by fire, and though fully insured, failed to realize one penny 
on their insurance, simply because they were either not familiar 
with the various clauses their policies contained, or else failed 
to carry out some provision that their policies provided for. 

One case in particular of special interest to druggists carry- 
ing insurance was that of a general merchant located in a town 
in Pennsylvania whose stock worth several thousand dollars was 
completely destroyed. The stock was covered by insurance in 
five companies, the total amount of insurance carried being about 
five thousand dollars, 

He naturally supposed he would have almost enough to re- 
place his stock, dollar for dollar, within two or three weeks and 
be able to continue his business as if nothing had happened. 
But things did not turn out as he anticipated. 

Every one of his five policies contained a provision that within 
sixty days after the fire he should serve proofs of loss upon the 
company, This was not hard to do in his case, as everything 
had been burned, but for some unknown reason he failed to 
carry out this provision, To make a long story short, the sixty 
days passed without any proofs of loss being presented and all 
the companies refused to pay. He then sued all five companies 
and lost in every case. He contended, of course, that the com- 
panies had waived the proofs of loss requirement. That was the 
only point he had, but the court said: “No; there had been no 
legal waiver in any case.” 

The courts of all states are agreed that an insurance company, 
by waiver, can relieve the insured from the obligation to furnish 
proofs of loss, but it must be very clear that the company by 
deed or word, actually did waive requirements. I shall endeavor 
to explain what constitutes a waiver further on in this article. 

Here is a merchant who lost every cent of his insurance, and 
is today five thousand dollars poorer than he would have been 
had he fully complied with the provision in his policies. This 
goes to show the importance of the strict observance of the pro- 
visions of your policy and the necessity of closely studying your 
policy and the carrying out of these provisions to the letter. 


Read the Terms of Polfctes. 


I have seen druggists accept insurance policies from agents and 
put them away in their safes without even reading them, which 
is a very loose way to do business, to say the least, for in accept- 
ing an insurance policy from an agent you admit that the facts 
contained in the policy are correct, Many druggists, like other 
merchants, are under the impression that a fire insurance agent 
is the agent of the insured, when such is not the case; the fire 
insurance agent is the agent of the company, The law does not 
permit the agent of the fire insurance company to act on behalf 
of two principals, the buyer and the seller, without the consent of 


*Proceedings of the Pennsylvania Pharmaceutical Association, 1910. 
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both; therefore, the agent’s sole duty is to his company, and not 
to the insured. Druggists should study the question of fire in- 
surance more, and not depend so much upon the information de- 
rived from those engaged in the insurance business. 

It is necessary to read a fire insurance policy as carefully as 
a bill of sale in buying a drug store; if this is not done the 
druggist is likely to pay annual premiums on policies on which 
claims cannot be collected. While it may be true, one fire in- 
surance policy may look as good as another, there is a vast 
difference, as may be found out when a fire occurs. One policy 
may prove of value where another would prove worthless. The 
first thing to be borne in mind when taking out fire insurance 
is that the standard form of fire insurance is considered the best; 
this is a policy the terms of which are based on a standard as 
fixed by law. The druggist will, therefore, be wise if he avoids 
any other form. Not that non-standard policies may not be 
equally as safe, or even far more liberal in terms, but rather be- 
cause it is risky to take the chance; nobody should think of ac- 
cepting a non-standard policy before first submitting it to an 
attorney to pass upon. The terms embraced in the so-called 
standard policy are based upon careful study and consideration 
which the subject has received from lawmaking bodies through- 
out the country, which have been given primarily in the interest 
of and for the protection of the public, 

It is asserted that the standard policy is recognized to be for 
the purpose of doing equal justice to both the insured and in- 
surer, Be this as it may, it will pay druggists to be on their 
guard, as past actions on the part of various insurance com- 
panies issuing this form of insurance goes to prove that even a 
standard form is not written in the interest of the insured, but 
in that of the company issuing the insurance. The provisions 
in insurance policies most frequently disregarded by druggists 
are those pertaining to the handling of explosive and inflam- 
mable material. If the policy permits the handling of a gallon 
of gasoline or benzin on the premises at one time, it does not 
mean that two, three or five gallons may be handled, as some 
druggists seem to infer. 


Don’t Always Take the Agent’s Word. 


Under such conditions druggists preclude themselves from 
proper protection. No insurance company will accept the risk of 
granting special conditions when other companies have failed to 
do so, for the simple reason that they may thus take the chance 
of shouldering the entire burden in case of a loss, to the face 
value of their policy. Under no circumstances should druggfsts 
take the agent’s word for anything. It is best to see that the 
policy bears a printed or written clause permitting the keeping of 
a certain amount of one or all the following items on the prem- 
ises: Chloroform, ether, benzin, benzole, gasoline, naphtha, 
nitroglycerine, gun cotton or other explosives or inflammable 
substances. Unless this special privilege is written in the policy, 
and amounts in excess gre stored, the standard policy is vitiated 
and druggists are not likely to receive indemnity. 

Another thing many druggists disregard is that of taking an 
annual inventory of their stock and fixtures, I am acquainted 
with a number of druggists who have carried fire insurance for 
years, yet they have never taken an inventory; they seem to think 
it isn’t necessary—but what if a fire should occur? How would 
they expect the fire insurance companies to properly adjust their 
loss? It is impossible to intelligently insure against fire loss 
without an annual inventory; and, it is also impossible to satis- 
factorily adjust a fire loss without such inventory. If the value 
of his insurable property is known, the druggist is bound to save 
money each year in expenditure of premium, and if, sometime, 
he should be unfortunate enough to have a fire, he could not 
help but profit in the adjustment of his loss. An inventory is 
absolutely necessary and when taken it should be along correct 
lines. Often druggists in taking out fire insurance year after 
year fail to allow for depreciation in value. If the fixtures cost 
three thousand dollars and then year after year are insured for 
that amount, the druggist annually loses money in premiums 
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paid, without securing indemnity. That important provision in 
the insurance contract is overlooked which makes it impossible 
to recover more than actual loss, with proper allowance for de- 
preciation in value, It is also necessary that certain items should 
be specifically mentioned, such as clocks, scales, cash registers, 
soda fountains, etc., along with the fixtures. After it has been 
ascertained by inventory what to insure it becomes an easy mat- 
ter to know how to insure; fire insurance is indemnity, the ques- 
tion then is, how much indemnity do you need or how much do 
you want? 


How Much Insurance to Carry. 


If you have no debts you can decide how much you want and 
if you have, how much you need, If you have but a small por- 
tion of your resources invested in your store you can consider 
the matter solely from an indemnity standpoint, In this case 
you will be safe in carrying insurance on at least 75 percent of 
your investment. If you have your entire resources invested in 
your store, you should be partly guided by the indemnity you 
derive, and what you need. Should you have your all invested 
in your store you cannot afford to subject yourself and family 
to the chance of losing a greater part of it. You can, however, 
share a part of the risk for the subsequent saving in premium. 
In this case you can with safety and profit insure under policies 
containing an 85 percent. co-insurance clause. In case you have 
all your resources invested in your store and carry heavy liabili- 
ties on them you have no option in the matter of correctly in- 
suring. You are compelled in this case to insure up to the true 
property value, or as near to it as the business policy of insur- 
ance companies will permit, You are obliged to do this in jus- 
tice to your creditors and yourself in order that you may have 
as complete an indemnity as it is possible to obtain. 

I have often been asked where to insure, but think this is a 
matter which should be left to personal decision, as this depends 
largely on the quality and price asked, as it does in the purchase 
of anything else. The safety of an insurance company can never 
be judged by its capital alone. A company with a capital of 
two million dollars may not be as safe as one with fifty thou- 
sand dollars. Wide distribution of risks is of first importance, 
next to that of sufficient capital. Do not insure in companies 
taking a large number of risks in thickly populated districts, or 
in those which have no capital and which seek to indemnify only 
with the premium received from policy holders, There are a 
number of good druggists’ fire insurance companies, and per- 
sonally, I should advise druggists to take out insurance in one 
or the other of these. For the benefit of those who are not as 
well posted on fire insurance as they should be, I will consider 
as briefly as possible some of the more important features of 
fire insurance of interest to druggists. To begin with we will 
first define fire insurance: 

Fire insurance is defined as a contract whereby for a stipu- 
lated consideration a fire insurance company undertakes to com- 
pensate its policy holders against loss or damage by fire for a 
certain compensation (a premium), 


Fire Insurance Defined. 


The written contract is called a policy—a policy against fire 
is strictly a policy on time, and the commencement and termina- 
tion of the risk is stated with precision, There are various 
kinds of fire insurance companies, the principal ones being 
either the stock or mutual companies. A stock fire insurance 
company is,a company in which certain persons own all the 
capital and take all the profits by way of dividends, similar to 
any other mercantile or financial incorporation. Stock fire in- 
surance companies generally insure the full value of the prop- 
erty insured, and will take many classes of insurance that a 
mutual company would decline. In the case of mutual fire in- 
surance, every one insured becomes thereby a member, and the 
net profits, or a certain proportion of them are divided among 
the members in such a manner as the charter or by-laws of the 
company may direct, Insurance in mutual companies is gen- 
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erally much cheaper than in stock companies. The premium 
paid and the premium notes constitute the whole capital or fund 
out of which the losses are to be paid. Mutual companies are 
generally restricted by their charter from insuring more than 
a certain moderate proportion, as from one half to three fourths 
of the assessed value of the property. 

You should see that your fire insurance policies are carefully 
and intelligently prepared in order to prevent conflict with the 
terms and conditions of the standard form, The standard form 
is the governing contract of a fire insurance policy; therefore 
great care should be taken to see that all representations are 
true, as concealment, according to the policy, is the converse of 
representation, The insured, in making application for insur- 
ance, is bound to state all that he knows himself and all that it 
imports the underwriter to know. 

A suppression of truth has the same effect as an expression 
of what is false, and the rule as to immateriality and substantial 
compliance is the same. The reasonable grounds of apprehen- 
sion of loss and actual facts known to the insured, denoting 
impending dangers must be stated to the insurance company; 
otherwise, the policy is void, even though there was no inten- 
tional fraud in the case. Any statements made, either in appli- 
cation for the insurance or for the separate cover with refer- 
ence to the insurance, and for the purpose of obtaining the in- 
surance, and which is distinctly referred to in the policy, and 
declared to be a warranty or condition on which the policy is 
made, are regarded as positive warranties, There is an aliena- 
tion clause, which renders a policy void if any change other than 
the death of the insured takes place in the interest, title or pos- 
session of the insurance, excepting change of occupants with 
increase of hazard, whether by legal process or judgment, or 
voluntary act of the insured. The section means any parting 
with or sale of the premises, and does not include the giving or 
taking of a mortgage upon the insured premises, 


The Assignment Clause. 


I would like to call your attention to the assignment clause. 
A fire insurance policy is not assignable, and if assigned with- 
out the consent of the company it is void. There is also the 
condition of insurance clause which states that the market or 
cash value of the property at the time of the fire is the amount 
that can be recovered from the insurance company; provided, 
however, the loss does not exceed the amount of the policy. If 
the property is only partially destroyed the amount that may 
be recovered is the difference in the value before and after the 
fire. A fire insurance company generally reserves the right to 
rebuild or repair, and in case the insurance company so elects 
to do, it takes the place of*money damages. 

You should note the clause entitled, “Other insurance.” 

This clause provides that the policy shall be void in case the 
policy holder now has or shall hereafter make or procure any 
other contract of insurance, whether valid or not, on the prop- 
erty covered in whole or in part by the policy. 

The waiver of this clause to be printed on the form should 
read, “Other insurance permitted without notice until required.” 


Waivers or Riders. 


The written parts of an insurance policy should be read by 
every policy holder, Usually they express the face value of the 
policy, the property insured, premium charged, the name of the 
insured, and the length of time the policy is to run. Very often 
the written portion also expresses an agreement waiving one or 
more of the terms and conditions which is subject to waiver by 
agreement, but usually such waivers are in printed form and 
attached to the policy, 

Waivers are properly known as “riders,” and may: also enu- 
merate property insured, instead of it being written into the 
policy. Besides setting out the actual value of a policy and the 
agreement regarding conditions, which are subject to agreement 
under the printed form, the written portion and riders of in- 
surance policies are deserving of careful consideration, for the 
reason that in them are frequently contained a qualification of 
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the insurance contract, which the insurance companies regard 
as of very great importance 

Every line of the printed part of an insurance policy has a 
definite and important meaning and should be carefully read, 
One of the most important clauses—yet, perhaps the ‘most fre- 
quently ignored, is the following: 

No officer, agent, etc., can waive any provision or condition 
of the printed portion of a policy unless the terms and condi- 
tions are subject to agreement and is specifically set out in the 
printed part of the policy. If any agreement is made with re- 
gard to terms and conditions, which according to the policy are 
subject to agreement, then and in such case, such special agree- 
ment must be written in, or attached to the policy. 

Every standard policy contains this clause and has an in- 
timate connection with every part thereof, It shows that certain 
conditions of the printed form may be qualified by agreement, 
while certain other terms and conditions are not subject to 
waiver or qualification of any officer or agent of the company. 
It, therefore, behooves every druggist carrying fire insurance to 
become acquainted with what conditions are subject to waiver 
and what conditions are not subject to waiver. I should like 
to enumerate the more important of both clauses but space will 
not permit. 

The lightning clause attached to a policy only protects the 
insured when ignition actually takes place; otherwise the com- 
pany is not liable. The clause relating to notice of loss re- 
quires the insured to give immediate notice to the company. 

The conditions of the policy requires this notice to be in 
writing, The damaged goods must be inventoried and a proof 
of loss duly sworn to and filed within sixty days. 


What Reinsurance Means. 


The following jllustration will explain quite fully what re- 
insurance means: Supposing the American Druggists’ Fire In- 
surance Company were to take a risk on John Doe’s drug store 
for an amount of $8,000. If John Doe’s drug store is complete- 
ly destroyed by fire and the fixtures and stock are worth $8,000 
or more, the American Druggists’ Fire Insurance Company are 
liable to that sum to John Doe. Therefore, the American Drug- 
gists’ Fire Insurance Company have an insurable interest in 
John Doe’s drug store to the amount of $8,000, The Penn Fire 
Insurance Company make an agreement with the American 
Druggists’ Fire Insurance Company to take one half the risk. 
This is called re-insurance. The American Druggists’ Fire In- 
surance Company may desire to do this for two reasons: First, 
as they may not wish to carry so heavy a risk on a single drug 
store, and second, the Penn Fire Insurance Company may be 
willing to take it for a less rate of premium than the American 
Druggists’ Fire Insurance Company have received, so the Amer- 
ican Druggists’ Fire Insurance Company have a clear gain of 
the difference of premium. 


The Co-insurance Clause. 


There has been much discussion and misunderstanding of the 
technical term of the co-insurance clause, and many policy 
holders have been misled by explanations that are not true to 
conditions. The following explanation of the 80 percent. and 
100 percent. co-insurance clause should be sufficient to set the 
matter right in the minds of all our members. The New York 
standard 80 percent, co-insurance or average clause reads as 
follows: 

This company shall not be liable for a greater proportion 
of any loss or damage to property described herein than the sum 
hereby insured bears to eighty percentum of the actual cash 
value of said property at the time the loss shall happen. In 
case of claim for loss on property described therein, not ex- 
ceeding five percent. of the maximum amount named in the po!- 
icies written thereon and enforced at the time such loss shall 
happen, no speciai inventory or appraisement of the damaged 
property shall be required. 

If the insurance under this policy be divided into two or 
more items, these clauses shall apply to each separately. In the 
event of the insurer having insurance in force to an amount equal 
to or exceeding 80 percent. of the actual cash value of his prop- 
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erty the co-insurance clause has no bearing whatever upon an ad- 
justment any more than if it was not contained in the policy. 

If, on the other hand, the insurance falls below 80 percent. 
of the property value and a partial loss is sustained, the clause 
becomes operative—though in case of total loss would be of no 
effect, The New York standard 100 percent. co-insurance or 
average clause, reads as follows: 

This company shall not be liable for a greater proportion of 
any loss or damage to property described herein than the sum 
hereby insured bears to one hundred percent. of the actual cash 
value of said property at the time such loss shall happen. In 
case of claim for loss on the property herein not exceeding five 
percent. of the maximum amount named in the policies written 
thereon and in force at the time such loss shall happen no special 
inventory of undamaged property shall be required. 


If the insurance under this policy shall be divided into two 
or more terms, these clauses shall apply to each item separately. 
In the event of the insurer having insurance in force to an 
amount equal to or exceeding 100 percent. of the actual cash 
value of the property, the co-insurance clause has no bearing 
whatever upon an adjustment any more than if it was not con- 
tained in the policy. 

If, on the other hand, the insurance falls below 100 percent. 
of the property value and a partial loss sustained the clause 
becomes operative, though in case of total loss it would be of 
no effect, 





THE VOLATILE OIL MARKET FROM A SCIENTIFIC 
POINT OF VIEW.! 


By C. Rernotp Noyes. 
St. Paul, Minn. 

There are two quite distinct branches in the study of essen- 
tial oils; the scientific or theoretical, principally followed by 
college professors and other scholars who are devoting them- 
selves to the advancement of knowledge; and the practical, ex- 
emplified by the oil brokers who are engaged in the study of 
the available supply and natural conditions, and who become 
adepts in judging oils by the senses. In this country it is quite 
a surprisingly rare occurrence to find a case where the prac- 
tical and the theoretical study of oils are cultivated jointly. 
There are a few commercial laboratories where college training 
and the best facilities are turned not to research, but to the study 
of the market. But they are few, and because of this compara- 
tive rarity I believe you will be interested in hearing the results 
of some years of work devoted to determining scientifically the 
true and false, the good and poor, that the essential oil market 
offers. To take up some of the oils in turn: 


Oil of Wintergreen. 

You probably know that oil of wintergreen leaves, true, was 
withdrawn from the market immediately after the pure food law 
went into effect because it had been customary for years to distil 
the bark of sweet birch and the leaves of wintergreen together 
so that the oil on the market was a mixture of the two. Re- 
cently the cultivation of wintergreen has been taken up and there 
are many wintergreen oils guaranteed true on the market. The 
temptation is certainly very great to mix the oil with sweet birch 
oil or methyl salicylate, and it must needs be a very reliable dis- 
tiller whose guarantee that his product is distilled from the 
leaves only is worth paying the price for. I know of no chemi- 
cal test to distinguish between the oil from wintergreen or sweet 
birch and methyl salicylate. I have helped conduct elaborate ex- 
periments of all sorts following out many clues in the attempt 
to perfect a test that would distinguish between these oils, In 
the course of this work I have even tried the tests of one manu- 
facturing house that makes a specialty of the true oil, and even 
these failed in every case to show any reliable results, 

Now in spite of many to the contrary, it is my opinion that 
methyl salicylate is as good in use as either of the natural oils, 


1Read before the Scientific Section of the Minnesota State Pharma- 
ceutical Association at Minnetonka, June 22, 1910. 
Northwestern Druggist. 
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and it does not seem to me that the necessity of finding tests to 
distinguish between them is as important as is sometimes made 
out, 


Oil of Santal. 


There are a great many grades of cil of santal on the mar- 
ket of which the best is for perfumers’ use, The value of oil 
of santal practically depends.on the quantity of santalol it con- 
tains, and none of the high grade East Indian oils should yield 
less than 90 percent. of this alcohol, The best grades are dis- 
tilled in Europe and America from wood imported from the East 
Indies. On account of the high price of this oil there have 
always been substitutes for it, of which the best is the oil from 
Amyris balsamifera, known as West Indian sandalwood, which 
sells for about half the price of the former and contains some- 
times as much as 50 percent. of santalol. There is also an im- 
itation oil, known as German, which has little value, being prin- 
cipally composed of oil of cedar. 


Oil of Anise. 


There are two oils of anise, both of which are recognized in 
the Pharmacopeeia. One of these is called star anise, from Illi- 
cum verum, native to Southern China, and the other true anise 
or Pimpinella Anisum, grown all over the world, but distilled 
mainly in Russia, These oils are interchangeable and hardly 
distinguishable except by a slight difference in odor, They both 
contain over 80 percent, of anethol, and yet the price of the star 
anise seed is considerably less than the price of the other, I 
have not been able to determine the reason for this, but think 
it is owing to speculation with the local crop and product in 
Russia, as the products are so equal in every respect that they 
should command the same price, It may also be due to the 
fact that, while the oil from both seeds is official, the seed itself 
of Pimpinella only is official. Also the yield from the star anise 
is undoubtedly greater. 


Oil of Fennel, 


which depends for its value also upon the amount of anethol 
which it contains, and might almest be considered a weak anise 
oil, should contain over 60 percent. of the aldehyde. There are 
two oils of fennel on the market, the bitter and sweet. The 
sweet oil is worth twice as much as the bitter and is the one 
that resembles the anise closely. The bitter oil contains much 
less anethol and more of the bitter ketone called fenchone, which 
distinguishes it and reduces its value. 


Cinnamon and Cassia Oils. 


Oil of Ceylon cinnamon and oil of China cassia bear the 
same relation to each other as do the barks. The oil of cassia 
has a much more pungent taste and has really more flavor, while 
the oil of cinnamon has a finer and more delicate aroma and 
taste, Most of the oil of cinnamon now on the market is dis- 
tilled from the scrap bark, but it is almost always adulterated 
with the oil from the leaves, which reduces the content of cinna- 
mon aldehyde, so that the British Pharmacopceia, in which the 
true oil of cinnamon (Cinnamomum Zeylanicum) is official, only 
requires 50 percent, aldehyde, whereas in the rare pure oil we 
generally find from 80 to 90 percent, The oil of cassia is dis- 
tilled almost entirely from the leaves, which yield an oil prac- 
tically identical with that from the bark. The requirement of 
the U. S, P. is 75 percent. of cinnamic aldehyde. Now, oil of 
cassia should contain over 75 percent., but the only oil of cinna- 
mon which does so is an extra fine and high priced oil for per- 
fuming, an oil which is so rare that experts consider that oil of 
cinnamon which contains 75 percent. of cinnamic aldehyde is 
probably adulterated with oil of cassia, It is misleading for the 
Pharmacopeeia to use the names as synonymous, as the oils are 
quite distinct, 

The principal trouble with the oil of cassia on the market 
arises from the fact that it is shipped from China in lead con- 
tainers and therefore contains a small amount of metal absorbed 
from the containers and from the still, This renders it unfit 
for internal use. The oil brought in other containers and the 
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redistilled oil, neither of which contain any metal, bring a much 
higher price and I regret to say that they are not yet the regular 
articles of commerce. 


Oil of Almond. 


The almond oil situation is one of the most interesting. As 
you know, bitter almond, peach kernels and apricot pits all yield 
fixed oils, which on expression are almost identical. The marc 
from this expression is subjected to fermentation for the forma- 
tion of the volatile oil, which is not naturally present in the 
seeds. This volatile oil is produced by the hydrolytic action of 
the ferment emulsin upon the glucoside amygdalin in the pres- 
ence of water. This essential oil of almond, like oil of sweet 
birch and oil of mustard, is just as much an artificial manufac- 
ture as is vinegar or alcohol. Now, there is really no difference 
between oils of almond, expressed or essential, and oils of peach 
kernels, expressed or essential, The only way to be sure that 
your oil is expressed or distilled from almonds is to buy the 
product of some reputable manufacturer who guarantees to use 
only almonds, But if you can’t tell the difference what differ- 
ence does it make? I should say one was as good as the other. 


Oil of Bitter Almond. 


There are, however, two very important distinctions to be 
made in the use of these oils. Benzaldehyde, generally called 
artificial oil of almonds, is not to be used as a substitute for the 
genuine. It is a perfectly good substitute for oil of almonds, 
S. P. A., or without prussic acid, but it does not contain the 3 
percent. hydrocyanic acid which the regular oil contains, There- 
fore it should be labeled benzaldehyde. The other is a distinc- 
tion, the importance of which one cannot appreciate unless he 
has examined the oils on the market, There is a distinct type 
to which expressed oil of almonds, peach kernels and apricot 
pits belong, and the oils are almost identical, but the oil on the 
market under the name of oil of peach kernels is almost in- 
variably quite different, It is adulterated with any number of 
other oils, principally sesame and poppy seed, and is in no way 
a proper substitute for oil of almond, The former substitution 
was stopped by the pure food law, which compelled the correct 
labeling of oil of peach kernels when there was really no differ- 
ence between oil of peach kernels and oil of almond, for which 
it was sold, but it has not yet interfered with the selling of 
totally different oils under the name of oil of peach kernels. 
From things I have seen I think the conditions in this respect 
are much worse than they were years ago. In fact, I have only 
found two samples of oil of peach kernels to be pure out of the 
great number which I have examined. 


Oil of Pine Needles 


is a case illustrating the rapidity with which the books on these 
subjects become out of date. The market shows now few prod- 
ucts which were described in the publications of ten years ago, 
and the name Pinus sylvestris is more misused than any other, 
as there is practically no oil of Pinus sylvestris on the market. 
The name is generally applied to oils such as Siberian and Aus- 
trian oils, which latter, so far as I can tell, are equally service- 
able for the uses to which this oil is put. The Austrian oil is 
also sometimes known as oil of Pinus pumilio. 


Oils of Hemlock and Spruce 


are mixed distillates of the hemlock and black and white spruce 
of this country, and, although there is some difference in price 
between the two, I have not been able to find any distinction in 
standards. They are probably much the same product from two 
different sources, 


Wood and Leaf Cedar Oils. 


Along with this comes oil of cedar. Oil of cedar, red, is 
distilled from cedar wood and is generally made from the waste 
chips of lead pencil factories, There is also on the market a 
light oil of cedar, the product of the distillation which goes on 
automatically in the process of drying the pencils. As this dis- 
tillation simply sends over the low boiling portion, the oil is far 
inferior in odor to the genuine. This is a familiar adulterant. 
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The oil of cedar generally sold is distilled from cedar leaves. 
As the distillers use indiscriminately the leaves of red and white 
cedar, it contains two quite different oils, and sometimes a lot of 
cther conifers are mixed with it. There is no standard for this 
oil, We cannot find that there is even any genuine oil of red 
cedar leaves, or Juniperus Virginiana on the market. The one 
thing to be guarded against is the adulteration with the cheaper 
wood oil. 

Oil of Peppermint. 


The ease with which oil of peppermint can be robbed of its 
menthol, the principal flavoring constituent, causes a general 
prevalence of dementholized oils on the market. The oil should 
contain over 50 percent, of menthol, but I have seen a large 
number of samples which containéd about 10 to 20 percent, Of 
course the value of one of the latter is actually one-third of the 
former, as it will take three times as much of it to give the 
same flavor. 


Oil of Juniper. 


As we have not discovered the odorous principle of juniper 
it is impossible to judge its merit by chemical analysis. The im- 
itation oil which is on the market is supposed to- be made by 
distilling turpentine from juniper wood. In this process some 
of the odorous principle is carried with the turpentine. Exter- 
nally the two have practically the same effect, but internally, of 
course, the true oil distilled from the fruit should be used. 


Ot! of Savin 


has been from time immemorial adulterated with turpentine, gen- 
erally to the tune of about 50 percent, This adulterated oil is 
now sold as a compound, sometimes called French. It is gen- 
erally half strength, but you may be sure it is more than half 
the price of the genuine. 
Oil of Citronella 
is frequently adulterated with turpentine and petroleum oil, The 
Ceylon oil is a cheaper variety and can be bought pure. Ceylon 
oil contains from 50 to 70 percent, geraniol, which is the odorous 
principle. The Japanese or Singapore oil, containing 80 to 90 
percent. geraniol, is also on the market, but sells for twice the 
price of the other. As the test for adulterants is easily made 
there should be no excuse for selling anything but pure oil of 
citronella. 
The Oleoresin and Of! of Cubeb. 

About oil and oleoresin of cubebs there is an interesting 
point. The oil is, of course, distilled from the berries while the 
oleoresin is extracted with alcohol. Now the oil is more ex- 
pensive than the oleoresin, but the oleoresin contains all the oil 
present in the berries and the resin as well, and seems to me, 
therefore, te be preferable. 

Mustard Oils. 

Oil of mustard and allyl isothiocyanate (the artificial oil) 
cannot be distinguished from each other by chemical analysis. 
The reason for this is that the natural oil is composed almost 
entirely of allyl isothiocyanate, The natural oil is about twice 
the price of the artificial, 

Sassafras and Its Substitutes. 

Oil of sassafras contains about 80 percent, safrol, on which 
it depends for its value. There are two substitutes on the mar- 
ket: safrol, U. S..P., and artificial oil of sassafras. The safrol 
of the U. S. P. is prepared from oil of camphor and bears the 
same relation to oil of sassafras as eucalyptol does to eucalyp- 
tus, The artificial oil is the fractions of oil of camphor contain- 
ing safrol in the same proportions as the natural oil does. For 
this reason I consider it a better substitute for the true oil than 
is pure safrol, The artificial is about one half the price of the 
true oil, while safrol is about two thirds the price. 


Oil of Eucalyptus. 


This is one of the most striking examples of the importance 
of the chemical analysis of oils. Medicinally, oil of eucalyptus 
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is valuable on account of its content of cineol. The U. S. P. 
requires 50 percent. of this ingredient, It also states that the 
oil is distilled from the Eucalyptus globulus, As a matter of 
fact we find that little of the oil is distilled from that tree alone, 
but from mixtures, as there are plenty of other varieties of Eu- 
calyptus yielding oils containing cineol in that proportion, The 
British Pharmacopceia permits oils from other varieties, provided 
they do not contain phellandrene. On the other hand, of the 
oils from the five classes of eucalyptus trees, all enjoying equally 
the right to the name oil of eucalyptus, only one class contains 
cineol. Of one of the other classes the principal constituent is 
citronellal, another citral, and still another menthol, etc., which, 
of course, prevents any one of them being a proper substitute 
for any one of the other. In fact, even one of the class con- 
taining cineol, called Eucalyptus amygdalina, which has been 
sold in large quantities in this country as a true oil, contains 
less than lio percent. of this ingredient and a large amount oi 
phellandrene, which is forbidden. It is an easy matter to buy 
oil of eucalyptus, but unless you analyze it you cannot be sure 
that you are getting the oil of eucalyptus, which is used medici- 
nally, and oil of eucalyptus amygdalina is a very poor purchase 
indeed. 


Fraud in Oil of Caraway. 


Oil of caraway, like oil of peppermint, frequently comes on 
the market with its active principle partly removed. On account 
of the large quantity of pure carvone consumed in liquor manu- 
facture, the distillers have fallen before the temptation of sell- 
ing the decarvolized oil, and it is frequently found that their of- 
ferings contain none of the valuable portion of oil of caraway 
whatever. Oil of caraway, light, sometimes called carvene, is the 
remnants of this oil, It has some use for cheap perfumery, but 
should not be sold for oil of caraway, 


Oil of Rosemary. 


The finest oil of rosemary, known as Flowers, is cultivated in 
France, It usually reaches the market in a pure state and con- 
tains about 15 percent. borneol. This oil, however, is very high 
priced. Of the ordinary oil a large portion is produced in Dal- 
matia and is known by the name of its port of export, Trieste. 
Owing to the crude methods of distillation and the ingrained 
habit in that country of adulterating the oil with turpentine, the 
Trieste oil of rosemary is not nearly so fine in odor and the 
borneol content is always low. Considerable oil is also pro- 
duced in Spain, but most of this, too, is reduced in some way so 
that it contains little more than the U. S. P. requires, namely, 
Io percent. borneol. As the borneol content is the standard of 
value in this oil, reduction to the standard 10 percent. would 
seem to be really harmless, but it is essential to know in buying 
this oil just what percent. of borneol it does contain. 


Lavender Oils. 


Like oil of rosemary, oil of lavender, oil of lavender spike 
and the imitation, depend entirely for their value on the amount 
of higher alcohol they contain. The different qualities on the 
market are simply graded by their strength in linalool, They 
run from the finest for perfumery to the commercial or com- 
pound oils, which are simply the pure oils diluted with a certain 
amount of turpentine or some other cheap adulterant to make it 
possible to sell at a low price. There is one exception to this, 
namely, the Mitcham, or English oil, which does not contain so 
much linalool, but which is preferred by some on account of its 
sweet odor. 

Oil of spike lavender or lavender aspic is quite different in 
composition. In former times it was customary to mix the 
plant with the true plant before distillation, but as it was found 
that it had a deleterious effect on the product, the distillation is 
now done separately, The oil of lavender, aspic, has somewhat 
the odor of rosemary. A poor oil of lavender, distilled in Spain, 
is frequently substituted for it, but as it does not contain as 
much odorous principle, it is a poor bargain. 
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i The Messina Essences. 

The oils of lemon, orange and bergamot are generally of 
pretty good quality. This is due to the care with which the 
customs authorities examine all importations. There is still, of 
course, the possibility of adulteration after receipt n this country, 
With lemon and orange the value is largely dependent on the 
odor, but with bergamot there is a more definite standard in 
this respect. It should contain over 35 percent. of linalyl acetate, 
and its value is gauged by its content of this constituent. 


Oil of Pennyroyal. 

As in the case of oil of anise, there are two different oils of 
pennyroyal on the market, which while practically identical, are 
from two different plants, The European oil from Mentha 
pulegium, known commonly as French, is the original pennyroyal 
oil. The American, or oil of hedeoma, is the only one recog- 
nized in the U. S. P. It is a modern substitute for the other 
and sells for a higher price, probably owing to the fact that it 
is recognized, while the other is not. 


The Status of Origanum and Thyme. 


The oil of origanum and thyme situation is perhaps the most 
complicated of all. The original oil of origanum, according to 
some authorities, is the Cretic, which is occasionally found on 
the market now. By others the original oil is claimed to be oil 
of- sweet marjoram. As I have never seen either I cannot say 
which would be the most likely. At any rate it seems that the 
custom grew up of selling oil of thyme as oil of origanum, and 
on account of the greater supply and the superiority of the oil 
it soon replaced the original, whichever that was, Later it be- 
came the custom to adulterate the oil of thyme as well, There 
are two varieties, the red or the first distillation, and the white, 
the redistilled. Now to keep the white from turning red with 
age it became the custom to distill it with turpentine, which, of 
course, reduced its strength. The result was that the white, or so- 
called purified, was really less pure than the red. The pure food 
law opened this closet full of skeletons to daylight. At present 
you can get oil of sweet marjoram; oil of origanum, Cretic, for 
microscopy; two grades of imitation oil of origanum, one prob- 
ably reduced or adulterated, and the other a compound; oil of 
thyme, red, pure, which should on assay contain 20 percent. of 
phenols, mostly thymol; two grades of the imitation red oil; 
oil of thyme, white, pure, also containing 20 percent. of phenols, 
and two grades of imitations of this, All these varieties were 
originally sold largely under the name of oil of origanum. 


Rose Oils. 


The high priced perfume oils have perhaps been subject to 
more adulteration than any of the others, and at present there 
are many substitutes for them. The great value of the true oil 
of rose has called out the ingenuity of many sophisticators, The 
original substitute is oil of rose geranium, principally distilled by 
the French oil houses in Algiers and Southern France, This, 
when pure, bears a closer resemblance to the true oil than any 
of the other substitutes. Then there is the so called Turkish 
geranium oil, which is called Turkish because Turkey uses most 
of it to adulterate oil of rose, and geranium because it somewhat 
resembles that oil in odor. As a matter of fact, it is distilled 
from a kind of grass in Northern India and its real name is oil 
of palmarosa. Another substitute is oil of rhodium, which is 
said to be distilled from rosewood in the Canary Isles and the 
Levant, The principal market, however, is for the imitation, 
which is simply a mixture of the rose oils and certain fragrant 
wood oils and is used as a substitute for oil of rose. The oil of 
wood of rose, or Bois de Rose, on the market, is not distilled 
from rosewood, but is simply the French name for oil of linaloe 
from French Guiana. 


Oil of Neroli. 
There are at least ten different varieties of oil of neroli on 
the market. First, there is oil of neroli Bigarade, which is dis- 
tilled from the flowers of the bitter orange tree. The finest grade 


of neroli Bigarade is known as neroli petale, and is distilled 
from the petals only, There are two common substitutes for 
these oils, one called Portugal, which as a matter of fact is dis- 
tilled from sweet orange blossoms, is generally adulterated and 
called a compound; the other an artificial oil, There is the oil 
of neroli petit grain, which means little grain and refers to the 
small unripe fruit, leaves and twigs. There is the French oil of 
petit grain Bigarade, which is the finest. There is also a South 
American oil distilled in Paraguay, which is very excellent, but 
does not bring so high.a price. In addition to this oil there is 
oil of petit grain Citronnier, which is distilled from the same 
parts of the lemon tree and the Mandarinier distilled from the 
same parts of the mandarin orange tree, 

As the name oil of neroli is a fancy name and does not indi- 
cate any special origin for the oil, it is important that these three 
true oils—oil of neroli Bigarade, oil of neroli petale and oil of 
petit grain Bigarade—should be called by those names, as in that 
way there can be no substitution. You see the Bigarade indi- 
cates an oil from the Citrus aurantium, var Bigaradia, or bitter 
orange tree, which is the source of all the first class oils of 
neroli. 

As to Close Buyers. 

Wholesale drug houses are commercial institutions and they 
are not putting themselves to the heavy expense of maintaining 
analytical departments simply for the scientific interest of the 
thing, This is a by-product. They derive practical results from 
the information I have given you above. And it is with the idea 
that you, too, may derive practical results that I give it to you. 
When you know the merits of the different grades of an oil 
offered, you can tell which is the best purchase. When you do 
not, if you are an idealist, you pay the price for the best; if a 
so called “close buyer,” you pay as little as you can. Please note 
that I use the term “so called” in referring to “close buyer,” as 
I wish to avoid misbranding under the law. A truly close buyer 
balances quality and price in his purchases. But they are few 
and far between, The so called close buyer that exists in the 
business world generally buys what he can get for the lowest 
price. Depend on it, he gets no more than his money’s worth. 
It is this class that has created the practice of adulteration by 
their demand for something cheaper, always cheaper. 

There is a middle course between idealism and this close 
buying, in which a knowledge of the respective intrinsic value 
of the different grades of an oil comes into play. Let me illus- 
trate. A pure oil of peach kernels costs about half the price of 
oil of almond and it is just as good in every way. It is sensible 
economy to buy the oil of peach kernels, But to save a few 
cents some will buy a cheaper so called oil of peach kernels, 
which is in reality oil of sesame, What kind of a bargain is 
this man getting? 

To my mind it is idealism pure and simple that leads some to 
prefer the natural wintergreen oils to the synthetic, and particu- 
larly to pay a fancy price for the oil from the leaves of gaul- 
theria. The case is the same with the natural and artificial oils 
of mustard. There is no advantage in buying oil of anise rather 
than oil of star anise or oil of pennyroyal American than the 
French, that will justify the increased cost. When you know 
that one is about as good as the other the sensible thing is to 
buy the cheaper, 


Science in Business. 


On the other hand, with such oils as peppermint, lavender, 
rosemary, sandalwood and eucalyptus, where the value depends 
entirely on the amount of menthol, linalool, etc., which the oil 
contains, the fine, strong, high priced oils are by far the best 
bargains for every purpose. Nature makes only this kind. Man 
makes the cheap ones and he always charges a little extra for 
his skill in taking you in, In an adulterated oil you always pay 
full price for the active portion and an inflated price for the 
inert portion. If you wish to be economical you will save more 
by using a strong oil in small quantities than by using a weak 
oil in proportionately large quantities, 
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The market prices of natural commodities depends to a great 
extent on inherited preference and imaginary superiorities rather 
than on the intrinsic values represented, People still demand 
French olive oil, pay a high price for it and get an oil grown 
in Africa or Greece, because there isn’t one-tenth enough oil 
produced in France to supply the demand. They get the quality 
and the fictitious name and are satisfied. They still demand Ja- 
maica ginger when Cochin ginger is cheaper and many think as 
good. And so it goes. 

That is why science in business pays. It studies intrinsic 
values, and there are several bargains in intrinsic values dis- 
played by the study of the volatile oil market from a scientific 
standpoint. 


DRUGS MENTIONED IN THE PAPYRUS OF EBERS. 


Probably the best known and most thoroughly worked out 
papyrus is that discovered by Ebers in 1872 and 1873, and called 
after him the Ebers Papyrus, This document,. which is said to 
be the oldest medical book in existence, consists of a scroll 20 
meters long and 30 centimeters wide. It has been thoroughly 
studied by von Oefele, and its origin and contents are reviewed 
in an interesting article by von Lippmann (Arch. fiir die Ge- 
schichte der Naturw. und der Technick, I, p. 87, through 
Schweizerische Wochenschr. fiir Chem. u. Pharm., July 30, 1910). 
It was written about 1550 B. C., but consists of a compilation 
of material, some of which is of very much earlier origin. The 
text refers back to a period about 3700 B. C. Among the medi- 
cinal substances mentioned by von Lippmann in his review are 
the following: 

I. Minerals. 


1. Copper, which is probably the oldest known metal, and 
was at one time more costly than gold or silver. The papyrus 
mentions surgical instruments made of copper and describes a 
copper stick for cauterizing wounds and ulcers, as well as ver- 
digris, blue vitriol and certain other copper compounds. Lead 
was used in the metallic form as a dressing. Preparations of 
lead mentioned are: minium, lead vitriol, and green lead earths. 
Lead vitriol was unknown to the ancient Egyptians, and it is 
probable that the translation is at fault in this point. Concern- 
ing the “green lead earths,’ von Oefele states that the word in 
the original means something to do with applications for the eye 
and nose, and probably also refers to certain green earthy pig- 
ments (copper green, malachite?) with which the Egyptians in 
remote times used to paint circles and stripes around the eyes 
a custom that may have had its origin in the application of cer- 
tain metallic preparations in the treatment of endemic eye dis- 
eases. 

2. Iron was known 4,000 years before Christ. It was used 
in the control of hemorrhages. 

3. Zine and tin are not mentioned, though the use of calamine 
in eye salves is recognized, if the translation is to be trusted, 

4. Antimony is mentioned twice, as an ingredient in an eye 
ointment and collyrium. 

5. Other metals. Silver and gold are not mentioned, al- 
though “asem” (the “elektros” of the Greeks, a gold and silver 
alloy) is spoken of, as are “Anch” and “Abennu,” whose mean- 
ings are not known. 

6. Carbon appears in various recipes, as powdered charcoal 
from charred plants, or soot. 

7. Sulphur appears in certain eye salves. 

8. Salt and soda. Salt is an ingredient of many recipes and 
is mentioned as mountain salt, sea salt and salt of the north. 
Soda is prescribed as red soda, soda of the north, soda of the 
south, as “sa-seeds” or “sa-corn” of Upper Egypt, and as soda 
water. By “soda of the south” is probably meant the lye from 
the deserts of Western Lower Egypt, while the “soda of the 
north” refers to a salt obtained from the neighborhood of the 
Northern Liberia oases. This was used also for cleansing and 
fertilizing purposes. 

9. Other minerals. Besides gypsum (?) there is mentioned 
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alabaster. Lapis lazuli is spoken of twice. Red jasper is recom- 
mended as a hemostatic. Pebbles (from the river bank and from 
the shore) were ground up and used as tooth powder, as were 
clay and mud from the Nile. 

Water was used cold, warm, boiled and distilled. There were 
distinguished well water, Nile water, rain water, water from 
ponds, etc. 


II. Animal Substances. 


1. Milk was prescribed raw, fresh, boiled and sour. Cream 
was used fresh or boiled. Milk was obtained from cows, asses 
and women who had given birth to boys. Butter and cheese 
are not mentioned. Fat of oxen, cows, rams, goats, swine, asses, 
cats, mice, lions, gazelles, antelopes, mountain goats, Nile horses, 
geese, ostriches, fish, crocodiles, serpents and worms. Wax ap- 
pears in about forty recipes. There is no evidence that fats or 
oils were cooked with alkalin substances to form soaps and 
plasters. 

2. Horn of bullocks, hoofs of asses, bile of bullocks, fat oxen, 
cows, swine and fish, liver, spleen and brain, and in particular the 
blood of many animals are all recommended. 

3. Here also appears the so called “Dreckapotheke”; the use 
of urine and feces. The latter was obtained from adults, chil- 
dren, dogs, cats, asses, swine, goats, gazelles, antelopes, birds, 
crocodiles, lizards and wasps. 


III. Vegetable Substances. 


1. Oils appear in more than forty recipes, as sesame oil, 
castor oil, etc. 

2. Carbohydrates. As a sweetening agent, honey appears two 
hundred times, while raisins, grapes, figs, sycamore figs (fresh, 
dried or roasted) and dates (fresh or the cooked juice) are 
also mentioned. 

Of beverages there are described wine, palm or date wine, 
and, particularly, beer, which might be fermented, foaming, flat, 
cool, dark, sweet or bitter. Beer foam and beer washings are 
also mentioned, Yeast dregs, “yeast juice” and yeast water are 
described. Acetic fermentation was not recognized. Linseed and 
linseed water were frequently prescribed, while linen, flax and 
lint were well known, as were lanolin and papyrus. 

3. Resins mentioned include myrrh, cedar, serpentine, pis- 
tachio, acanthus, sycamore, styrax, lotus and mastic. 

4. Plants containing aromatics and essential oils were: Cara- 
way, fennel, dill, melilot, watercress, peppermint and coriander. 
The use of onions is probable, of garlic and cossia questionable. 

5. Bitters: Lettuce, endive, absinthe, pomegranate (the bark 
of the root), tamarisk, calamus and aloes, 

6. Pigment containing medicinal plants: Safflower (Carthamus 
tinctorius), senau (Carthamus lanatus), crocus (from the South, 
the North, the mountains or the Delta), and indigo. 

7. Narcotics: Henbane in oil, mandrake and opium. The 
poppy plant was used entire, or the stalks, bark, fruit, capsules, 
seeds or gum, i. e., opium, were used. 


IV. Preparation of Drugs. 

The Papyrus recognized the following pharmaceutical pro- 
cesses: Solid substances were ground, rubbed or powdered by 
means of a grater or stone mortar. They were thoroughly pul- 
verized and sieved. They were treated by roasting, baking, press- 
ing, steeping, warming, boiling (in water, milk, date wine, bitter 
or sweet beer, honey, or oil), macerating with lye (in linen bags), 
evaporating, fermenting with yeast. Filtering and clarifying were 
recognized. The former is represented in an ancient hieroglyphic. 
in which a man is shown twisting the filter cloth and collecting 
the filtrate in a vessel. Many solutions are directed to be taken 
through a tube, and still others to be heated, by placing hot 
stones in them, and the vapors inhaled through a tube. 

Besides the recipes containing but two or three ingredients are 
others containing seventeen, eighteen and even thirty-seven drugs. 
It is probable that the complicated formula of the later Greek, 
Byzantine and Egyptian medicine based their authority upon these 
old shotgun prescriptions. ia 


























AMERICAN DRUGGIST AND PHARMACEUTICAL RECORD. 211 





Notes % 





Queries ya 


Answers 





“Crosne.”—R.—This is the French name for oyster plant, 
or Japan salsity, the roots of which are used when stewed as a 
vegetable for the dinner table, 
Hebra’s Alkaline Spirit Soap—J. H.—According to the 
original formula this has the folowing composition: 
SOM SOA ATs ie han oievisia ls ois elec eh oleleteiate 5viii 
ATS Nc | RRR a RS ea 3iiss 
Allow to stand with occasional shaking for twenty-four hours, 
filter, and add 
SITE LOL AVENGC! 5240 cA ewlsoessawlageees 5ili 


M. 


Rouge, Solid and Liquid—M. B.—Solid rouge is gener- 
ally made as follows: 


PPAMGOSAZER LAIGURTE 5.525, < sida Gis sate 6,04 isinsoe erase 3i 
ROAR MITA Nits oe a) ang cis 8 svaatelc a hte + sta onsig-s sears cisiale gr. x 
tation ian: Watt cass os:2 so Wie etrseielemtieiatenne 3ss 


This formula, which we take from Pharmaceutical Formulas, 
should be compounded by dissolving the carmine in the am- 
monia, and mixing this with a portion of the talcum, then with 

- the remainder and drying by exposure to the air. 

“Phillipson’s Mixture.”—O. W. asks us to inform what he 
shall dispense for a preparation ordered on a prescription under 
the above name. 

This is the name given to a compound used by dermatologists 
in overcoming that oily condition of the face in seborrhceia due 
to excessive fat secretion. Its composition is as follows: 

Glacial acetic acid.. 
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To Keep Cider Sweet—C. W. R. asks us what he shall 
use to keep cider sweet. If salicylic acid, the amount necessary 
for one gallon. ae 

Sodium benzoate is the preferable preservative for cider, four 
or five ounces being deemed sufficient for a barrel of fifty gal- 
lons. It must of course be dissolved in water -before being 
added to the cider. Salicylic acid is not favored for preserva- 
tive purposes, apart altogether, from the edict against its use 
formulated by the Board of Food and Drug Inspection, because 
if the cider should ferment a disagreeable odor of carbolic acid 
is evolved. It was formerly used in the proportion of one ounce 
to twenty-five gallons, or two ounces to one barrel of fifty gal- 
lons, being first ‘“‘cut” by alcohol. 

The Removal of Superfluous Hair.—E. I. K—Numerous 
formulas for depilatcries have been published in previous issues, 
and while these have been intended more especially for use in 
surgical operations they are equally applicable to the cosmetic 
treatment of hypertrichosis, as the dermatologists term hirsuties, 
or a growth of hair in the wrong place. 

In the French Army Medical Department the following is 
used: 
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Water, enough to make a paste. 


The lime and the sodium sulphide must be finely powdered in 
separate mortars. The sulphide is then well mixed with the 
starch, and with this the lime is carefully incorporated. Water 
is then added in just sufficient quantity to form a soft paste, 
neither a fluid, which is inert and useless, nor a grumous pow- 
der, which cannot bz applied. The area which is to form the 
field of operation is well washed with soap and a brush in plenty 
of hot water, and all the longer hairs are clipped with scissors. 
The paste, freshly made, is then applied with a bone spatula 


over the area to 2 thickness of rather less than one-tenth of an 
inch. After waiting for five minutes, and making sure that all 
the hairs are detached, the layer of paste is easily removed with 
a sterile swab and a small jet of boiled water. The surface is 
left completely denuded of hairs, and particular care must be 
taken to avoid leaving any of the paste behind, as it will set up 
a secondary caustic action, The area is then kept covered with 
a sterilized dressing until the operation begins. 

In the New York city hospitals barium sulphide is preferred 
to sodium sulphide, as in the following formulas: 
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To apply, make one teaspoonful of the powder into a paste 


with three teaspoonfuls of water, and apply to the parts with an” 


ordinary shaving brush in a moderately thick and even layer. 
After four or five minutes the parts should be moistened with a 
wet sponge, when, after another five minutes, the hair can be 
removed by washing off the mass. 

As regards liquid preparations for the removal of superfluous 
hair these are usually made by passing a stream of sulphuretted 
hydrogen gas into water containing a piece of lime just in the 
act of slaking. After saturating the clear liquid is poured off. 
The solution must be kept in tightly stoppered bottles. 

Ehrlich’s Remedy for Syphilis—A. D. C. writes: “I have 
read with great edification your highly interesting article on 
Ehrlich’s new remedy for syphilis known as 606, which appeared 
in the AMErIcAN Drucaist for August 22. It is indeed a great 
and startling discovery and brings fresh hope to many sufferers 
who had hitherto been regarded as almost hopeless cases.” The 
writer then goes on to say that he has been a sufferer from a 
form of paralysis caused by syphilis in the treatment of which 
he has received poor: results, such improvements as have super- 
vened being invariably followed by relapses. The article in 
the AmeEricAN Druceist has raised his hopes and he has asked 
us how he may obtain Professor Ehrlich’s remedy and the neces- 
sary instructions for applying it, adding that the pitiful and al- 
most helpless condition in which he*finds himself is an excuse 
for the liberty he has taken in addressing us. 

We would assure our friend and subscriber in the first place 
that he takes no liberty whatever in addressing this journal for 
information. As all our readers know it is at the command of 
every subscriber, and we hasten to supply all the information 
at our command. We have communicated with the New York 
licensees for Ehrlich’s No. 606, Victor Koechl & Co., 122 Hudson 
street, New York, and this firm has courteously responded as 
follows: : 

“We desire to say that all reports of Professor Ehrlich’s No. 
606, state that it has not only been successfully used in the va- 
rious forms of syphilis, but in the parasyphilitic condition, such 
as tabes, and the various other hitherto regarded obscure con- 
ditions, which are now clearly attributed to syphilis. It has even 
been used in congenital syphilis in infants but a few weeks old 
and in these cases has been as successful as in others. Indeed, 
some of these cases have been improved in such a manner as to 
seem altogether marvelous. This is another one of those pitiful 
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ses, a number of which have come to our knowledge recently 
and we must say that it hurts not to be able to supply these peo- 
ple, when experience shows that they are always benefited if not 
cured. We have not got this product yet, nor do I think we will 
have it before the first of the year. You will realize that not 
only the United States is very much wrought up over this pro- 
duct, but the whole world, and to be able to supply the demand 
is going to tax even the capacity of the Farbwerke. Besides, 
the process for making this agent is very difficult and requires 
great skill. Suck a remedy must be exact—there can be no 
variation and hence the delay in receiving supplies. 

“I would inform your querist that from all reported ex- 
periences he can be benefited. In all probability he will be able 
to obtain the remedy by January 1, 1911. But you should advise 
him to consult a physician, some man competent to administer 
this highly potent remedy, and to write to the Farbwerke, vormals 
Meister Lucius & Bruning, Hoechst-on-Main, Germany, to send 
him supply direct, or to inform him of whom he can purchase 
in London. You will know that the British West Indies does 
not come into our zone as agents, but that of Great Britain. I 
would, however, accentuate the fact that this is a product that 
cannot be used by the patient, and that some physician with 
recent laboratory experience should be consulted and the treat- 
ment left to him.” 


Letters to the Editor. 


Fixing Responsibility for Statements Accompanying 
Proprietary Remedies. 





To the Editor: S 

Sir—Referring to your editorial in the number of the 
AMERICAN Druccist for September 26, 1910, “Retailers Respon- 
sible for Claims of Proprietaries Sold,” I would say that in the 
June term of the United States District Court for the Eastern 
District of Pennsylvania, Judge McPherson expressly ruled in a 
case in which I was interested that the statements made in the 
circular accompanying any package of medicine are not part of 
the label, and quashed the indictment on this ground alone. The 
ruling, section 69 (c) of the Board of Health of the City of 
New York is, therefore, plainly illegal and could not be. sus- 
tained in a court of law should a suit be brought against any 
retailer for statements made on the circular accompanying any 
proprietary remedy sold. 

It has also been decided by Judge Phillips, of the United 
States District Court of Missouri, that all statements, both on 
the wrapper and label of proprietary medicines, as far as their 
therapeutic action or cure are concerned, are matters of opinion 
and, therefore, are not subject to any punishment for mis- 
branding on the ground of being false and misleading, I would 
suggest, therefore, if any of your business friends in New York 
are annoyed or subjected to persecution by the arbitrary rulings 
of the New York Board of Health that you put them in pos- 
session of these facts, as the points made are undoubtedly good 
law and good common sense and will stand in any suit in court. 

Cuartes L. MITCHELL, M. D. 

PHILADELPHIA, October I, 1910. 





Pharmaceutical Representation on the Board of Health. 
To the Editor: 
Str,—The Board of Health of the City of New York con- 
sists of appointed members, none of whom, so far as appears, is 
a pharmacist. Yet the board apparently has authority under the 


present law to regulate pharmacy impromptu. 

The United States Pharmacopceia and the National Formu- 
lary are the products of pharmacists quite as much as of phy- 
sicians, yet, a board, having no pharmaceutical representative, 
dictates to the pharmacist what he shall sell and how he shall 
sell it. 





PHARMACEUTICAL RECORD. 


No pharmacist worthy the name objects to a stringent cocaine 
or morphine law. Aside from its moral aspect, it is a protection 
to him against unprincipled men masquerading as pharmacists. 
When, however, an ordinance is passed over night which makes 
illegal the sale of harmless official preparations whose therapeutic 
effect is quite as well known to the pharmacist (to say nothing 
of the intelligent public) as to the average physician, it is time 
to call a halt, 

A suggestion along this line is that at least one member of 
the Board of Health be appointed from the ranks of pharmacy. 

Let the legislative committees of the pharmaceutical societies 
get busy! Jos—EPH REMINGTON Woop. 

Jamaica, N. Y., September 15, 1910. 





The Position of the National Pharmaceutical Society. 


To the Editor: 

S1r,—The National Pharmaceutical Society, inasmuch as it is 
an independent organization of drug clerks actively engaged in 
the retail drug business, organized for the purpose and chief 
object to acvance and promote the ethical and professional part 
of pharmacy, as well as to improve the economical condition 
of druggists whereby they will have available time to progress 
intellectually, our attitude toward the recent ordinance of the 
New York Board of Health is somewhat neutral. 

In view of the fact that the new ordinance embraces the 
prohibition of the sale of narcotics as specified in Section 182, 
cocaine, morphine and its salts, our approval of this clause has 
been shown by word and deed. 

Besides, this ordinance includes the sale of U. S. P. and N. F. 
preparations such as brown mixture in any form, Stokes’s ex- 
pectorant, Warburg’s tincture in any form and external prepara- 
tions, as lead and opium wash, Canada liniment, and others which 
may only be used externally or for local applications. The nar- 
cotic constituents forming ingredients of these U. S. P. and 
N. F. preparations, the sale of which is prohibited by the new 
ordinance, are of such minute quantities as are universally agreed 
by medical authorities to be of pertinent and advantageous use. 

The National Pharmaceutical Society, therefore, unanimously 
agrees to aid all other pharmaceutical organizations in their aim 
to modify the present ordinance, which is so objectionable to 
pharmacists. 

We also desire to inform all those interested in this lately 
developed issue that the National Pharmaceutical Society has 
made arrangements for a meeting in the New York College of 
Pharmacy on Wednesday, October 12, at 9.30 oclock p. m., for 
the purpose of discussing Section 182, at which meeting repre- 
sentatives of the board of health and the pharmacists of the 
city will be present. GerorGE Kosrick. 

62 Second avenue, New York. 





Newspapers for the Sick. 
To the Editor: 

Sir,—The danger from infection from the more common in- 
fectious and contagious diseases has been demonstrated in our 
bacteriological laboratories for many years, and great care is 
taken to prevent the spread of disease in our larger cities and 
government hospitals, military and naval camps. While old 
books, magazines and newspapers are always appreciated by the 
invalids, especially hospital and dispensary patients, new books, 
magazines and newspapers delivered by United States mail are 
more sanitary than old ones which have been exposed to dirt, 
disease and bacteria, The unfortunate invalid who is obliged 
to remain where it is quiet and peaceful for many months or 
years looks forward with pleasure for a newspaper, magazine 
or book from time to time. 

JosepH McKer, Ph. G. 

Wasuincrton, D, C., October 1, 1910. 
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ACCOUNTING FOR RETAILERS 


CONDUCTED BY FRANK E. GOODWIN 


A department for the instruction of the 
retail druggist in expeditious and satisfac- 
tory methods for carrying on the accounting 
department of the business. The Depart- 
ment Editor will be glad to answer any 
questions asked by readers. 











KEEPING A RECORD OF EXPENSES. 


An accurately kept expense account is both chart and com- 
pass of any retail business. It proves its greatest value during 
business storms and financial depressions, and if intelligently 
followed will steer the affairs of trade through gloom and dark- 
ness until a safe anchorage is reached in the haven of success. 

That this is true every thinking dealer must admit. For un- 
less a business is so deeply involved in debt that its sales cannot 
be made to recover from the profits, no enterprise can fail which 
pays its running expenses—and a little more. A good, careful 
merchant considers his expense record to be of far greater ben- 
‘efit to him in the conduct of his affairs than any other part of 
his bookkeeping. 

To be of greatest value the expense account must be just 
as accurate and correct in every detail as is the ledger, It cannot 
be slighted in the least, for in the expense occur the little leaks 
which may eventually scuttle and send to the bottom the entire 
business. 

It need not be a difficult matter for any retail merchant to 














balance the chances are 100 to one that everything has not been 
included in the expense account. The missing item or items 
should be located and the person responsible for its omission 
warned, Don’t pass the error over to profit and loss. It may 
be that in classifying the expense book later that this same 
omitted expense may account for the leak that is bringing the 
business down about its owner’s head. 

Every retail merchant who takes a live interest in the wel- 
fare of his business should supply his office with a special ruled 
book or set of cards upon which to keep a classified account of 
every expense which enters into the conduct of his business. 
Under the different headings he should enter the totals of ex- 
pense in each of the several classifications, together with the 
total of all expense. 

The Expense Record. 

The expense record may be arranged and ruled to suit the 
mind of any one, It may be a book, card or single sheet for 
each week or month, The writer prefers a card 8% by 11 inches, 
made of thin index bristol, with rulings across for twenty-eight 
days, and nineteen columns for the different classifications. 

This should be divided into three sections, the first, or left 
side having ten columns of classifications which cover what is 
known as “incidental” expenses. The author prefers that they 
be called “fluctuating” expenses, because they can only be ap- 
proximated to secure an estimate and will likely vary from year 
to year. The second section will have three columns of classi- 
fications which are semi-fluctuating and can be estimated fairly 
accurately at the beginning of the business year. The third and 
last section contains five columns of classifications and covers 
the fixed or known expense of the store, 

The first ten headings can best be arranged as follows: Sta- 
tionery and postage, freight and express (not charged to de- 
livered cost of goods), drayage and hauling, telegraph, telephone, 
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maintain a most dependable record of his expenses in the minu- 
test details, This any one can determine by obtaining a daily 
balance of receipts and disbursements, Money obtained through 
the regular channels of trade disbursed in only three ways— 
accounts paid, expenses settled and passed to the account of the 
business. 


Testing the Expense Account. 

To be sure that an accurate expense record is kept at the 
close of business each day the proprietor, or a trusted book- 
keeper should add the sums of the balance in bank, cash on 
hand at the beginning of the day’s work, and the day’s receipts. 
He should then add the accounts paid and expense for the day. 
Subtract the last from the first, and if there is not a perfect 


advertising, livery or team maintenance, day labor, shortage and 
breakage, donations. These are arranged in the order of fre- 
quency with which the columns will come into use. 

The second section is headed: Fuel, water, light. 

The third section has headings for: Salary of proprietor, 
clerk hire, rent, insurance, taxes. 

Readers will notice that this expense record, whether it be 
in the form of a book or card, is very compact and easy to keep. 
More than nine tenths of the entries will be made in the first 
section, and more than three quarters of them will go into the 
first five columns of that section. 

It would centralize the record greatly if the columns of the 
third section given over to salary of proprietor and clerk hire 
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were placed near advertising and livery. In the writer’s mind 
they are better off where they are, because as at present laid out 
the record brings the fixed expenses altogether in the last five 
columns. The two columns for salaries will only be used once 
a week, anyway, so it does not make much difference and the 
separation is better formed. 

That column devoted to rent will, in all probability, need but 
one using each month, while those devoted to insurance ‘and 
taxes not more than two or three times in the year. Those 
columns which handle the fuel, water and light accounts are 
also used infrequently. 

If the merchant wishes additional space for expense not men- 
tioned here, he need not increase the size of the book or card, 
nor the number of rulings. The items of salary of proprietor 
and clerk hire can easily be consolidated. So, too, can insur- 
ance and taxes, The donations and shortage and breakage may 
be omitted altogether, while telephone and telegraph columns 
can be consolidated, if the amounts of such entries are not large 
or frequent. In this way the size of the expense record can be 
materially reduced by doubling up some of the columns and dis- 
carding others that are not used but a few times in a year, For 
a dealer who desires to analyze his expense account closely the 
form given is recommended as being the best that can be formed. 


Disbursement Slips. 


Some dealers—in fact most of them—allow their expense rec- 
ords to show carelessness because of the added bookkeeping 
which the keeping requires. To eliminate this work as far as 
possible the writer suggests the use of disbursement slips, an 
outline of which is given herewith. These slips, or blanks, can 
be furnished by the local printer at small cost and they will save 
the price in a week’s use. 

These disbursement slips contemplate doing away with all 
entries of cash expended on to the cash book, and transferring 
these entries to the journal and thence to the ledger. If these 
slips are used the transaction is entered upon the blank, and 
such as it is necessary to keep permanent record of are trans- 
ferred direct from these to the ledger, 
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.,, Disbursement Slip—Make all payments of Expense and on Account 
with an accompanying record as above. se in transferring to Non-Dupli- 
cating Ledger, and file any slips which require permanent record to be 
made. See accompanying article. 


The disbursement slips should be numbered consecutively and 
padded either 50 or 100 in a pad. 

Those used each day should be properly dated. Upon the 
line “Paid” is written the name of the person to whom the 
money goes. What payment is for is written on the following 
lines and the amount on line indicated. If a receipt is desired 
or required have the party receipt the slip on the bottom line. 
This completes the preliminary record of the transaction. 

If still further permanent record is wanted the posting to the 
ledger is done direct from these blanks, and in the column of the 
ledger headed “Folio” is written the number of the blank, and 
the details of the transaction can be copied, if desired. If these 
slips are filed, either by consecutive number or by alphabetical 
letter, this is not necessary, because the merchant or bookkeeper 
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can, by referring to the “Folio” tell at once what the number 
of that transaction was, and the record can be located imme- ~ 
diately. 

To total the expense and at the same time classify it, the 
merchant or bookkeeper, at the close of business or whenever 
necessary or desirable, takes all of these disbursement slips and 
separates them into divisions, or piles, for entry under their ap- 
propriate heads. A check should be made as each is handled. 
If two or more are found which total under one classified head, 
the amounts are added together. When all have been entered 
add the totals entered in the expense book and the totals of all 
the disbursement slips. If they tally, or balance, the expense 
record for the day is correct, provided a perfect balance of all 
disbursements has been found as suggested earlier in this 
chapter. 

To expedite the separation of these slips where a_ large 
amount of business is done, it is well to tear off one corner di- 
agonally of all slips used in paying accounts. When running 
through the day’s collection the latter slips are put into one pile 
to be entered later on the ledger. 

This method is highly recommended as a considerable saving 
of time and labor, The slips can be varied or changed to suit 
the moods or conveniences of the merchant. The one given has 
been successfully worked out, however, and in use saves from 
50 to 60 percent. in time of bookkeeping. 





Art in Window Dressing. 


Windows that are dressed in one article and one line of goods 
style are the windows that make the money, for they are always 
carefully watched by keen buyers, says W. B. Dingley in The 
Chemist and Druggist. 

For ordinary purposes I would select that part of stock which 
can be classed as having an attractive or advertising value, and 
give the window its chance with that, changing the window regu- 
larly—say every ten or fourteen days’ time—and, as a variation, 
taking certain remedies, toilet articles, etc., and trying to em- 
phasize their merits by means of the window space, for which, 
remember, vou are paying rent whether you use it or not. There 
is no landlord living who would knock off a penny piece because 
your window did not pay you. Therefore, let me most strongly 
impress upon you the necessity of using your window properly 
so as to get the full and lasting benefits the window should give 
you if properly dressed. Smart, business pulling window shows 
get you to be known as an enterprising and smart tradesman; 
you get more good business, and that means increased profits. 

The window is the right spot for advertising and showing 
novelties, etc., for it costs so little to make the display. I think 
it is this costing, so little that is against the window as an ad- 
vertising medium: it does not seem or look so important as a 
column in a local paper, whereas it is more important in every 
way; for directly the prospective customer makes up his mind 
that he will try so and so, there is the door at side of window 
for him to enter, whereas on an average there is ten to thirty 
minutes’ walk between the newspaper reader who has made up 
his mind to try the article advertised and the chemist’s door, which 
in many cases is never reached if the reader passes that of a 
competitor. 

The surest way to make your window pay and act the silent 
salesman is to show a few selected articles of various kinds 
rather than a multitude that defies description. Much better 
dress the window with one article—certainly not more than two 
or three—for by only having one or two articles nicely displayed 
the attention of the public is directly concentrated upon what 
they see, instead of looking over a lot of things and passing away 
without realizing exactly what they have seen. Not a bad plan 
is to make a display of toilet articles one week, toilet soap the 
next, dentifrice the next and, as the seasons come round, the 
main articles and medicines that are in general use at these par- 
ticular periods. Each display will be found to have more than 


paid for itself by the splendid advertisement if, in your scheme of 
cperations, you have been careful to use window tickets. 
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CONDUCTED BY FRANK FARRINGTON 
Under this head will appear suggestions and plans for 
increasing trade ; advertising experiences, information, 
4nd notes of interest usefulto the pharmacist in the prep- 
aration of his advertising matter. Specimens of current 
. dvertising will be reproduced, with suggestive analysis 
and criticism, and queries relative to advertising matter 
will be answered. Communications should be addressed 
to Department of Business Building, AMERICAN 

DRUGGIST, 66 West Broadway, New York. =. 











MORE SIDE LINE ADVERTISING. 


If the druggist is afraid of treading upon the toes of his fel- 
low merchants he may hesitate to put in many side lines, The 
side lines of one store constitute the main lines of another. 

But too much regard cannot be paid to what might be termed 
the unwritten law of storekeeping. In business it is generally 
conceded that the rule that is ultimately followed by most of us 
is “Every man for himself.” We are willing that the other fel- 
low shall make a living and are even prepared to help him to a 
certain extent, but we are under the necessity of getting a living 
ourselves whether the other fellow does or not. 

If my business is running down hill, competition taking off 
the profits here and there and cutting into my sales heavily, it 
is “up to me” to add other lines to make up for the losses al- 
ready sustained. In adding these lines I may be putting into 
stock goods that other stores have been selling for a long time 
and which they think they have an inalienable right to control 
in my town, but they are wrong. 

Of course one should avoid arousing the enmity of other mer- 
chants and the introduction of a new line should be done as tact- 
fully as possible and without any unnecessary braggadocio. There 
is nothing to be gained by angering a competitor, 

Look to the Advertising Columns of the Drug Journal. 

The advertising columns of the drug journal should furnish 
advice and information about new lines and the druggist who is 
looking for something new to add to his stock may well study 
those columns carefully, 


Spices in the Drug Store. 

Spices are handled in many towns almost exclusively by the 
groceries. The drug stores carry some stock of loose spices 
which, they assert, are of superior quality, though it would in 
many cases be difficult for them to say upon what this claim is 
based, 

The housewife wants spices in tins rather than in bulk. 
Ground spices sell best in quarter-pound cans and it is in this 
form that the grocer supplies them. No druggist will ever be 
able to supplant this package spice trade to any appreciable ex- 
tent with bulk spices. He must handle the package goods. Fur- 
thermore, he must sell the packages at a price little if any above 
the grocer’s price. This of course makes his profit rather small. 
After he has established a trade and convinced people that his 
spices are better, he can perhaps elevate prices a little. 

The ad of the Seneca Drug Company is calculated to get 
spice business, It says something pointed about the spices and it 
gives the prices right down the line, and a pretty full line at 
that. Just why the soda water ad was tacked on the end of the 
spice talk does not exactly appear, 

Of the Peter Mayer ad there is less good to be said. The 
picture is worse than useless, But a few spices are mentioned 
and no prices are given upon these few. 


A Duster Advertisement. 
Something has been said to the effect that the feather duster 
is a germ. disseminator and an all round nuisance. That may or 
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may not be true. At all events the druggist is scarcely to be 
expected to refuse to handle them from sanitary reasons. Feather 
dusters are still bought and sold, plenty of them, and the drug- 
gist might just as well reap his share of the profits. 

The Missoula Drug Company evidently agree with us in this 
as they are advertising these goods and their ad is not a bad 


PICKLING 
SEASON 


Tie pickling season is here ant 
you will need some pure spices. 
We sell strictly. pure spices at 
prices usually charged for the 
adulterated article. Try some of. 
OUR pure spices at the follow- _ 
ing low prices. 





Allsp'ce pare 1-4 1b. .....-.. 10c 
Celery Seed pure 1-4 lb, .. 10c 
.Cinnamon pure 1-4 lb. ..... 20¢ 
Cleves pure J-4 Ib. ../.... 10¢ 
Curry Powder pure 1-4 lb. .. 20¢ SPICES 
Green Ginger Root 1-2 ib. . 10¢ Such as 
Jamaica Ginger Root 1-4 Ib. 10c PEPPER 
GINGER 
Mace 2-02. 5. ..-ccccccccces 15¢_ MACE 
Mixed Pickle Spices 1-4 lb. 10c CLOVES 
White Mustard Seed'1-4 lb. 5c MUSTARD 
Nutmeg 1-4 lb .....24. cas. 200 CINNAMON are drugs. 
Black Pepper 1-4 Ib, ..... _« 10¢ They are used in flavoring and they 
Red Pepper 1-4 lb. ........ 10c have to be perfectly pure for that pur- 
Tumeric Powder 1-4 Ib. :... 10c pose. They should be just as pure 


when used in foods, All our spice 
drugs are tested with the microscope 
and other means, They are pure, and 
when you want spices for seasoning 
come to us for the tested kind—the 
kind we-use in compounding medicine. 


Peter Mayer & Son 


PHARMACISTS, 
THE QUALITY STORE 


Paraffine for sealing Jellies 
one pound cakes ........ 10¢ 
Hungarian Catsup Essence . 23c 


PURITY 


Tasty —Snappy—Soda Drinks at 
Our Fountain, ‘‘Our Soda pro- 
nounced the best in town.’’ 





ta 


Seneca Drug Co. 
Dusters That Dust 


If you baven't a’ guod feather 











Homestead 


19 West Main St.. Marshalltown, la. 


duster vou yaobably need one these s 
dusty days: -dust.is sure to get in- Pa { n t 
tu: the home, store or -effice and 
There is nothing equal to a good 
feather duster for reaching and re- 
moving wt. We nave a well sclect- Is the best paint that money 
ed stock. all kinds and sizes, made can buy. We have tested.it 
of soft non-scratching feathers and 


put together to” stay. Prices from thoroughly and can recom- 





25¢ to $2.00. mend it. Come in, get a color 
card and let us tell you about 
‘Remember “that we - deliver the good aualities of Home- 
free to any portion of the city. Re 
Just phone us your wants We stead Paint. 
“will have it there quickly, “No 


use to go clsewhere, we, have . =_ 
everything usually kept in a 


Sod ans os The Schultz - Boswell 
Drug Co. 


628 Main Street. 











Missoula Drug Co. 


PRESCRIPTION DRUGGISTS 


Phone 16. Hammond Bik. i 














one, though it would have been better had all else been omitted 
and the extra space used to make the type larger and easier to 
read, 

High Grade Tea and Coffee. 

Many drug stores are making the tea and coffee business pay 
by handling and advertising carefully a high grade article in 
packages. This line is quite outside of the regular drug store 
stock and needs to be pushed very energetically not to become 
dead stock. 

The newspaper must be used to introduce and push the line 
and this advertising ought to be supplemented by display of the 


A A ITS AR ET IONE ME tT OR ROBERT A Re PERS RE RYT EA HE 








a 2 yes Sy 














AND 


AMERICAN DRUGGIST 


210 


stock in the store at a point where it will be quite natural for 
the salesman to call attention to the goods when selling a cus- 
tomer something else. 

Window displays, circular personal letters to housewives, and 
good sized sample packages are necessary, too, In fact the 
sampling method is about the best and productive of the quickest 
results. There is no advertising that is much ahead of good 
sampling. 

Selling Patot. 

The paint business may be a business by itself, but it is a 
mighty productive side line for many drug stores when rightly 
handled. The line should be of good quality and it should be 
sold as close as the same grade of paint is sold by the paint 
stores. Otherwise it will never develop any business. 

There is no need for the druggist to handle bulk paint or 
lead. He can adhere to the package goods except in oil and tur- 
pentine, which he sells in bulk anyway, whether he handles paint 
or not. 

The Schults-Boswell Drug Company make strong statements 
about their line of paint, but they fail to quote a price and that 
is a fatal error. When the price is omitted one may reason that 
the paint is cheap in quality in spite of the claims made or that 
it is too high for them to buy, hence the omission of price. If 
the price is there, there is no question, Mighty few people will 
buy without finding out the price first. If it is low, the dealer 
ought to get the benefit of the fact. If it is high due to high 
quality, then the sooner it is announced the sooner the customer 
will get used to it. 

Selling Local Views. 


The view business has been killed in most places by the post 
card trade. I believe that this is largely due to the fact that 
dealers have reasoned that since people can buy post cards of 
everything they will not want better pictures. As a matter of 
fact this ought to work the other way. The prevalence of post 
cards ought to encourage people in the buying of pictures and 
thus educate them to buy better and larger ones. 

If the post card selling druggist would take pains to display 
a line of high grade views of 8xto or 5x8 size they ought to sell 
better on account of the post card trade rather than otherwise. 

AT HALF PRICE 
Full Interior and Exterior 


VIEWS OF ST. JAMES’ CHURCH 


We have a few views of St. James’ church, 11x14. Prints on a 
16x20 mount, which we will close out at one-half of the regular dol- 
lar price. Order one TODAY if you desire to secure one. 


Price 50 Cents 





Bring your children in and let us fit them out with their school 
needs. We have everything for their school work. 





LEADLEY DRUG CO. 
No. 99 Main Street 
The “Quality” Drugstore 
As in the case of the Leadley Drug Company there are cer- 
tain buildings and scenes about town which many people would 
like to have reproduced in such a size as would be suitable for 
framing. Cheap pictures of this sort, however, will not sell any 
longer. The post cards have displaced them. 





Promote Candy Pools—They Sell Candy. 


Candy selling druggists wishing to be in the swim should get 
into the candy pool, That isn’t a joke, either. The candy pool 
has become a well developed fad, and it is up to the druggist 
to get something out of it. Nearly all the healthy girls—and 
there are a good many of them—employed in stores, factories 
and offices, eat candy—tons of it. Frequently they form pools; 
that is, each girl chips in her nickel or dime and the amassed 
wealth is then carried by a chosen girl deputy to some favored 
dealer in the neighborhood to be exchanged for candy, The plan 
of procedure is described in the International Confectioner as 
it works among confectioners. Below we print a few sugges- 
tions which the druggist might embody in a small pamphlet for 
distribution in the stores, factories and offices of his immediate 
neighborhood. It might bring him some of this candy trade. 
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Get Up a Candy Pool and Get More and Better Candy. 


If you want good candy at the lowest price, come to 
us. We think we can sell you better candy for less 
money than any one else. You can get more candy, 
however, and cheaper, if a number chip in five or ten 
cents each—that is, form a candy pool. You can then 
buy a comparatively large quantity, which, when divided 
among each of you, will give each young lady consider- 
ably more than she would have, if she bought hers sep- 
arately. We have bargain days, too, when you can buy 
some specially good kind of candy at a greatly reduced 
price. Try us just once, and we are confident you will 
come again. 


Sanity in Advertising. 


There is perhaps no other subject about which so much 
pure nonsense is in circulation as advertising, says Butler 
Brothers’ “Our Drummer.” Possibly because men whose interest 
lies in advertising have first call on the columns of newspapers, 
magazines and trade journals. 

Too many men speak with authority in the field of adver- 
tising who, not being all around merchants, see no way of 
pushing business except by the lavish outpouring of printers’ 
ink. No matter what these gentlemen preach their practice 
shows they look upon advertising as a thing apart from the 
business itself; which is absurd, 

Advertising includes everything that is done to gain the at- 
tention and the good will of the people whose trade one seeks. 

When you pay more rent to get a better location, that is 
advertising, When you put in a modern front, that is adver- 
tising. Equally so are attractive fixtures, showy labels, signs, 
display cards, lettering on delivery wagons, rest rooms, a booth 
at the county fair, etc. 

When you station a boy out in front to ring a bell; when 
you stand at the door and give each person who comes in a 
pleasant smile, or take advantage of a dull day to drive out and 
shake hands with your country trade, that is just as purely ad- 
vertising as is printed matter. 

A store can afford to pay so much and no more for its ad- 
vertising. What is spent in one direction must be saved in an- 
other. If you pay a fancy rent to get the best corner in town, 
you must chop down on printers’ ink or elsewhere. If your 
location is not good, or your windows are poor advertising me- 
diums, you must spend in printers’ ink or leaders what you save 
in rent. ; 

If your store is centrally located, so that the people you 
want to reach habitually come by, the big end of your appro- 
priation may wisely be spent in window advertising. If your 
store is not well located, or the bulk of your trade lives out of 
town, then you must make more generous use of printers’ ink. 

We advise our customers, first, to settle just how much they 
can afford to spend in advertising, Then, taking into account 
local conditions, apportion that amount between printers’ ink 
advertising and leader advertising, Thus of two stores each of 
which spends $300 in advertising, one may spend $200 in print- 
ers’ ink and only $100 in loss on leaders; the other, whose con- 
ditions are different, may spend $200 in leaders and only $100 
in printers’ ink. 

Too many merchants look on advertising as finished when 
a customer is drawn inside the store. But it has just begun. 
The hoped-for man is now your guest. He is actually in your 
store. No matter though he has been drawn in by a cut price 
on some single item, you have a chance to sell him all his needs 
in your line. 

Therefore, price tickets. The very reasoning that leads you 
to mark a price on goods in the window or hand bill should 
lead you to price mark every article in your store, so as people 
walk up this aisle and down that they will see on every hand 
articles which make to them that sort of concrete appeal which 
is never made unless the price is shown. 

Begin your advertising with window leaders and price tickets 
and the money you spend in printers’ ink will have something 
to sink its roots into. 
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HOT **SODA”’”’ TIME IS NEAR AND SHOULD BE 
PROFITABLE. 





With Only a Small Expenditure for Equipment and Supplies, 
Druggtsts Should Reap Golden Harvest from Dispensing Hot 
“Temperance” Beverages with the Closing of the Cold 
Soda Season—How Best to Conduct a Hot Soda” Depart- 
ment and Keep the Soda Fountain Busy Twelve Months io 
the Year—Advertising and Serving of Hot Drinks Explained 
—Numerous Popular Recipes and Formulas. 





Although the stinging blasts of the north wind are not yet 
felt in most parts of the country and ice and snow have not yet 
visited any but the northernmost sections, the time is fast ap- 
proaching when hot drinks of the “temperance” variety will 
soon be in brisk demand from the Atlantic to the Pacific and 
from the Great Lakes and Canadian border to Florida and 
Southern California. . The heating beverage which cheers but 
does not inebriate is becoming more popular every year, and no 
pharmacist and proprietor of a retail drug store can afford to be 
unprepared to fill this demand. 

To be sure, the season for cold soda, cooling “temperance” 
drinks and frozen sweets is only beginning to wane in some 
parts of the country, and it may seem premature for those who 
are still dispensing cold beverages to consider the hot “soda” 
question at this time, The advent of weather calculated to 
promote the desire for hot beverages is almost at hand, how- 
ever, and “Indian summer” weather should not be permitted to 
conceal this fact. Many dispensers probably think that planning 
for hot beverages, following a strenuous season with cold drinks, 
exemplifies the adage that there is “no rest for the weary.” 
They should find consolation, however, in the fact that there is 
no cessation in the influx of profits from soda trade when hot 
beverage business succeeds that of cold drinks without even a 
day’s intermission. For the benefit of the dispenser who has 
been unable to make hot beverages pay heretofore or has judged 
from the unsuccessful efforts of others that it is not a lucrative 
branch of the soda trade it should be said that hot “temper- 
ance” beverages do pay and pay well when properly dispensed 
and advertised to customers, Dispensing of hot drinks can be 
made just as profitable as dispensing of cold drinks when un- 
dertaken in the right way. It is an axiom of the hot drink busi- 
ness that the same amount of energy and scrupulous care ap- 
plied to hot beverages will pay just as big returns as when used 
in the cold soda trade. The same rules of cleanliness and at- 
tractive appearance of fountain or dispensing counter and of 
dispenser, beverages and their ingredients apply to hot bever- 
age dispensing as well as to cold soda dispensing and the same 
golden return also is assured. 

First and foremost in preparing for hot beverage dispensing 
is the selection of a water heater or urn, which is an indispen- 
sable part of the equipment. There is, of course, no such thing 
as hot “soda,” although hot beverages are frequently so de- 
scribed. The mere heating of carbonated water will release and 
eliminate the gas therein, so that the water will again become 
aqua pura, The water used in making hot beverages, therefore, 
is just plain water, but in order to have it at boiling heat all 
the time for quick dispensing, a quick heater must be installed 
upon the fountain counter or elsewhere in the store. There are 
many such heaters or urns upon the market. The most fre- 
quently used hot “soda” urns are those entirely of copper, nickel 
plated throughout, possessing a water gauge, thermometer and 
tumbler or mug holder on top. The heat is furnished by gas- 
oline, kerosene or gas burners or by electricity. 

The electric water heaters are by far the most rapid and at- 
tractive, but they can be used only by those who have electric 
light and power service, This electric heater can be connected 
to an ordinary electric light socket and either direct or alter- 
nating current may be employed. This heater produces hot 
water quicker than by any other known method, and the con- 
sumption of electricity is at a maximum cost of a few cents a 


day, as it is used only while serving a drink, Hot water is 
produced in the passage of cold water through a series of hol- 
low carbons in the base of the heater, which are instantly heated 
by the passage of the electric current. The method is practical 
and has been thoroughly tested. The electric heaters are guar- 
anteed by the manufacturers to be free from mechanical or 
electric defects for one year. They are made throughout of the 
best material obtainable, all of the metal parts being handsome- 
ly nickeled and hand burnished. The globe surmounting the 
heater, in which the cold water is stored ready to be heated as 
required, is of opaque, white glass and has a capacity of one 
and a half gallons, A pilot light is attached, inside the globe, 
which lights when the current is in use, adding an attractive ad- 
vertising value to the apparatus. With 10 feet of connecting 
cord and a detachable plug this electric water heater costs $30. 
It may be obtained from the Major Sales Company, 27 East 
Twenty-second street, New York City, sole agents for the 
United States, or from the district managers, the United Sales 
Company, of Chicago, and L. J. Aul, Jr., of Pittsburgh. It will 
furnish boiling water in twenty seconds. 

There are also plenty of excellent gasoline, gas and kerosene 
burner urns of two gallon capacity obtainable at $10 to $15. 
Mugs or glasses are offered at remarkably low figures, and en- 
tire outfits, including the urns and burner, a dozen china mugs, 
two pounds of beef extract, six half gallons of liquid chocolate, 
four pint bottles of clam bouillon, two pints of tomato bouillon, 
one bottle of coffee extract, a pepper shaker and a salt shaker, 
are obtainable for the low price of $20 from many soda fountain 
supply houses, such as the J. Hungerford Smith Company. 

With so small an expenditure as $20 to $50 required to start 
a hot “soda” business and with big profits thereon assured, no 
proprietor of a retail drug store should ignore this branch of his 
business. Instead of permitting the soda fountain to lie idle for 
a large portion of the year, during the cold months, and thereby 
constituting merely an expense instead of a profit paying in- 
vestment, it can be used in the fall and winter and will yield a 
constant and satisfactory revenue throughout the year. The best 
dispensers seek positions where they can secure permanent rather 
than temporary employment and the mah who operates his foun- 
tain in winter as well as in summer therefore has an advantage 
in securing competent dispensers and does not have to reorganize 
his soda water department every spring and summer. 


Popular Hot “‘ Soda’’ Recipes. 

Hot chocolate is always at the head of the list of customers’ 
requirements. Dispensers of long experience give the following 
formula for making chocolate syrup for use in making hot 
chocolate beverages. ba 

CHOCOLATE SYRUP. 


Best quality chocolate powder...........cessececee Ibs. 1 
HOGt POWGETEG GUGOE ooo ccsecd sicncenceseserees Ibs. 5 

SEE cde a REES CAN F046 t.O4 HEUER SOONER ENES KOe Mees qts. 3 
WE OMININE Sg oso Aw Cod dard evskasas eesedsesiaus fld. oz. % 


The syrup should be boiled in a copper, agate ware or tin 
kettle. The water should be poured into the kettle, which should 
then be placed over a gas, oil or gasoline heater which may be 
turned off readily, A coal fire may be used if it is possible to 
extinguish the heat quickly when desired. When the water has 
begun to boil, the powdered chocolate should be stirred in until 
it has been dissolved thoroughly. Then the sugar should be 
added slowly and the mixture stirred continuously until it is of 
a moderately thick, creamy consistency. When the mixture is 
boiling well, the heat should be cut off and the vanilla extract 
added. It is possible, of course, to obtain the chocolate syrup 
already prepared from the soda fountain supply houses, but this 
formula is given for the benefit of those who desire to make 
their own syrup. 

In serving hot chocolate beverages, most dispensers find that 
about one fluidounce of the syrup is all that is required in the 
usual eight ounce mug or glass. After the chocolate syrup is 
poured into the mug, boiling water from the hot water urn 
should be poured thereon almost to the top and the beverage 
should then be topped with delicious whipped cream. 


a 
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INTERNATIONAL CONGRESS OF PHARMACY. 





Special Report of the Tenth Congress by Our Own Correspond- 
ent—Prof. Henry Kraemer, of Philadelphia, Made an Hon- 
otary Member—A Plea for Larger Representation of Practi- 
cal Pharmacists on Pharmacopoeia Revision Committees— 
International Unification of Analyses to Be Sought—Move- 
ment to Found an International Pharmaceutical Federation to 
Meet at The Hague -The Changing Character of Pharmaco- 
poeias— Discussion on the Proposed Limitation of Pharmacies. 





(From our Regular Correspondent.) 

Paris, October 1.—Since the Seventh International Congress 
of Pharmacy was held in Chicago in 1893, France and Belgium 
have held the monopoly of these interesting gatherings (Brussels 
1895, Paris 1900, Brussels Conference 1902 and Brussels 1910). 
French having thus become practically, if not theoretically, the 
official language, it is not surprising to remark that the Anglo- 
Saxon and German element tends to dwindle to the vanishing 
point. A change of venue would now seem desirable to more 
thoroughly internationalize the discussion of up-to-date ques- 
tions. 


Active Little Belgium. 

This minor criticism formulated, a tribute must be paid to 
active little Belgium for the thorough and energetic manner in 
which the gathering was organized, For the last twenty-five 
years, said Mr, Derneville in his inaugural address, no Interna- 
tional Pharmacy Congress had boasted so many members. Six- 
teen foreign governments had notified their official adhesion. 
Representatives of Hungary, France, Italy and the Argentine 
Republic spoke at the opening meeting. Prof, Henry Kraemer, 
of Philadelphia; Edmund White, of London, representing, with 
Mr. Peck, the Pharmaceutical Society of Great Britain; Prof. 
Wefers-Bettinck, of Utrecht, and Herr Hans Heger, of the 
Pharmaceutische Post, two well known faces at these interna- 
tional gatherings; M. Ferrein, of the great Moscow pharmacy, 
several Swedish and many French and Belgian delegates were 
nominated honorary members of the Congress, Fitting allusion 
was made to several leading Belgian pharmacists—old friends of 
1885 and 1897—who have since “gone over to the majority”— 
Van Bastalaer, the venerable president of the 1885 congress; 
Delachevalerie, pharmacist to Leopold II; Depaire, of the Royal 
Pharmacy, and Leon Van Hulst, secretary of the 1902 Interna- 
tional Conference for the Unification of the Formule of Potent 
Medicaments, 


Large Number of Frenchmen in Attendance. 


Three successive congresses have naturally done much to 
bring French and Belgians together, and the number of French 
visitors was phenomenal—about 150 in all. The Belgians, though 
nominally more numerous, were in many cases detained by 
business during the daytime, so that in the “sections” the French 
vote was all powerful, The organizers of the Congress had 
wisely decided that only a limited number of subjects should 
figure on the notice paper for discussion; and had accorded the 
first place to questions of international unification, of which, 
since the historical meeting of 1902, Brussels may be considered 
as the official center. M. Schamelhout, the energetic and courte- 
ous general secretary of the Congress, thus ‘‘opened the ball” 
with his paper on the general principles of analysis of drugs 
and pharmaceuticals, As one of the members remarked, inter- 
national formulas are all very well in their way, but interna- 
tional unification of analysis is better still, Doses of drugs may 
differ in the chilly North and the sunny South; but the method 
of assay should be uniform from China to Peru. 


Long and Lively Discussions. 


To endeavor to summarize, even in the briefest manner, the 
long, interesting and often lively discussions which followed this 
and other papers would be an interminable task. Suffice it to 
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say that the Congress considered that the exact method of de- 
termination of physical constants should be indicated by phar- 
macists; and that, in the case of chemical tests, methods of re- 
action should be limited to such as give definite results. Terms 
like “cloudy,” “doubtful opalescence,” etc., were, it was felt, to 
be avoided, It was further recommended that the Belgian gov- 
ernment should organize as early as possible an International 
Conference, in which practical pharmacists should be sufficiently 
represented, to unify the methods of analysis of potent medica- 
ments, and that this conference should adopt, as far as possible, 
gravimetric methods for the assay of alkaloids. Professor Bour- 
quelot, of Paris, who has done so much toward laying the foun- 
dation stone of an international pharmacopeeia, naturally took 
an important part in this discussion, 


The Unification of Reagents. 


M. Erculisse (Belgium) followed with a paper on the Inter- 
national Unification of Reagents to facilitate analytical work, 
etc. The Congress voted that Pharmacopceia Revision Commit- 
tees should use, as far as possible, reagents of normal composi- 
tion, “the normality being calculated by proportion to the active 
ion of the reagent.” 


Government Control of Disinfectants. 


An animated discussion and a lengthy “resolution” were pro- 
voked by M. Louis Delaye’s remarks on government control of 
the disinfectant trade. It was considered that this class of 
goods should be officially examined, chemically and. bacteriolog- 
ically, to assure their efficacy before being put on the market, 
that they should be retailed in original packages bearing the of- 
ficial stamp, the date of fabrication and the name and address 
of the manufacturer and the vendor. The label should also bear 
a statement as to the proportion of active bactericidal ingredient. 
Such goods should be sold only by pharmacists and stock regu- 
larly inspected, etc. 


The Regulation of Prices. 


The question of price cutting of proprietary medicines is cer- 
tain to raise warm debate at any pharmaceutical meeting. An 
interesting comparison of the state of things and the attempted 
remedies was evoked by reports handed in from various coun- 
tries—Belgium, Great Britain, France, Switzerland, etc—but 
conditions differ so widely that the Congress, while condemning 
sales at under marked prices, agreed that each national body of 
pharmacists must be left to work out its own salvation in this 
matter. It was, however, recommended that an International 
Price Protection Committee should be formed to facilitate the 
extension of the crusade and to allow each country to profit 
by its neighbor's experiences. 


Proposed International Pharmaceutical Federation. 


The Dutch delegates, as had been announced, brought for- 
ward a proposition to found an International Pharmaceutical 
Federation, with headquarters at The Hague. (Do they hope to 
find a corner in Mr, Carnegie’s Peace Palace?) The idea of 
such a union of national associations was favorably received and 
a provisional committee nominated to study the matter and draw 
up a report (within twelve months) for distribution to the vari- 
ous associations interested. 


A Plea for Representation of Practical Pharmacists. 


M. Vaudin, chairman of the General Association (the French 
N. A. R. D.), pleaded for the necessity of the adequate repre- 
sentation of practical pharmacists on the Pharmacopeeia Re- 
vision Committees of every nation. He cited the United States 
Pharmacopeeial Convention last May as giving “striking testi- 
mony” in support of his views. Pharmacopeeias, he pointed out, 
were no longer mere lists of medicaments. Tests and standards 


were being introduced. They should be strict enough and high 
enough to guard against impurity, but sufficiently simple and: 
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practical to facilitate the task of the honest practitioner, The 
committee which drew up the 1866 French Codex boasted one 
practical pharmacist, the 1889 committee three; the last body one 
only and he died ere the work was completed. The German 
committee consisted of thirteen doctors and thirteen pharmacists: 
five of these latter were in business. Holland’s committee of ten 
included three practical pharmacists; Belgium’s last committee, 
of nine members, the same number, but the new body included 
one only, he noticed. An English contribution on this subject 
was handed in by Edmund White, of London, and American re- 
marks by Otto Raubenheimer, of Brooklyn, N. Y. The Congress 
endorsed M. Vaudin’s views and passed a formal resolution to 
that effect. 
The Limitation of Pharmacies. 

The perennial proposition in favor of the limitation of phar- 
macies was brought forward by M, Langrand, of Paris. He 
pointed out that the system adopted in Germany and elsewhere 
raises the status of the pharmacist and leaves him opportunity 
for laboratory research work; and that Italy had lately been 
converted to this idea and changed pharmacy from a “free” to 
a “limited” profession. The necessity of adding coprology to the 
pharmaceutical curriculum was the subject of papers by M. 
Jonas, of Brussels, and Professor Grimbert, of Paris. [This 
subject was discussed editorially in the preceding issue.] M. 
Duliére, a Belgian pharmaceutical inspector, insisted on the de- 
sirability of the preparation of galenicals by the pharmacist 
himself. 

The scientific papers read included Professor Bourquelot’s 
Biochemical Method of Research of Glucosides in Plants, and 
its Application to the Study of those Commonly Employed in 
Medicine; Hercod and Maben’s Comparative Studies of Pepsin 
Assay Methods; M. Léger’s Constitution of Aloins; Professor 
Perrot’s Extractive Products of Sterilized Plants, etc. etc. 

The Social Side of the Congress 


included visits to the exhibition and to certain manufacturing 
establishments; a reception by the Brussels Royal Society of 
Pharmacy; a rather overcrowded “rout” at the fine old Town 
Hall; and some interesting excursions to neighboring towns— 
Ostend, Bruges, and Antwerp, At the latter seaport the con- 
gressists embarked on the Emeraude steam packet for a trip 
up the Scheldt toward Hoboken (a name which doubtless emi- 
grated across the Atlantic from these parts). Luncheon was 
served aboard, and the cordiality and jollity which characterized 
the excursion were a repetition of the experiences of a similar 
trip in 1897. Many congressists profited by a four-day trip to 
Holland before returning to their respective homes, But the 
Congress itself terminated by a banquet at the Taverne Royale. 
M. Derneville and M. Kusnick, the two presidents of the Con- 
gress, acted as chairmen. The indefatigable activity and con- 
stant cordiality of the former, whose delicate health might have 
served as an excuse for a less energetic character, deserve a 
special word of acknowledgment, The Governor of the Prov- 
inee of Brabant and various delegates, Enell (Sweden), Vefik 
(Turkey), Boniscontro (Italy), Collard and Rousseau (France), 
Wefers-Bettink (Holland), Miranda (Chile), Volanski (Rou- 
mania), made suitable speeches, but the most effective oration 
was that of Mrs, Hunt, whose husband represented the United 
States at this dinner. She explained she did not know enough 
French to pronounce a discourse and must therefore summarize 
her thanks in one word, which she said with all her heart— 
“Merci.” The frantic cheers with which her French speaking 
hearers received this one word compliment was an object lesson 
for public speakers who doubt that the shortest speeches are 
always the most “telling.” 





Professor Joseph P. Remington, of the Philadelphia College 
of Pharmacy, has added to his already long list of honorary 
appointments that of membership in the Canadian Pharmaceuti- 
cal Association, which was tendered to him at this year’s meet- 
ing in Halifax. 
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UNITED DRUG COMPANY MEETS AT BOSTON. 





Law Against Public Drinking Cups Goes into Effect—Thirteen 
Applicants Registered by the Massachusetts Board. 





(From our Regular Correspondent.) 

Boston, October 5.—The eighth annual convention of the 
stockholders of the United Drug Company was held in this city 
last week and drew together 1,600 persons, of whom about 150 
were ladies, The representatives of this one company appeared 
in session more nearly like the convention of the N. A. R. D. 
or some other national organization than anything else. The 
business sessions were held in the new Boston Arena and cov- 
ered three days, The social programme was one of the most elab- 
orate ever prepared in Boston for a company of visitors, Trol- 
ley rides, automobiles, athletic sports, the theater, a New Eng- 
land clambake, a special exhibition of aerial flying by a world- 
known birdman, and finally a banquet at which plates were laid 
for 1,600, brought the long list of events to a close. 

Vote of Confidence for Mr. Liggett. 

If there had been ary suspicion developing on the part of 
any stockholder as an accompaniment to or as a result of the 
lawsuits which have been instituted during the past year against 
the officers of the United Drug Company, and especially against 
President Liggett, it was all thoroughly dissipated before the 
convention had been in session many hours, and the final act of 
the convention was to give a standing vote of confidence to Mr. 
Liggett. 

The convention was opened on Tuesday morning with an ad- 
dress of greeting by Mayor Fitzgerald. The report of Presi- 
dent Liggett showed that there were at present 3,516 stockholders, 
that the business for last year amounted to $2,115,824 with a 
profit of $369,000. The old board of directors was re-elected as 
follows: E. L. Scholtz, of Denver, W. C. Bolton, Brooklyn; 
J. C. Brady, Fall River; Charles E. Ball, Holyoke; E. R. Petty, 
Newark; Walter A. May, Pittsburg; Byron M. Hyde, Roches- 
ter; Thomas H. Brannen, Atlanta; Louis K. Liggett, G. W. 
Bence, and James C. McCormack, The company meet next year 
in Richmond. 

The Drug Merchants of America, a co-operative buying club 
composed of members of the United Drug Company, held a 
meeting during the sessions of the company and re-elected the 
former officers: W. C. Bolton, Brooklyn, president; E. D, How- 
ard, secretary; F. S. Rogers, Middletown, N. Y., W. C. Bolton 
and Charles Rafferty, members of the board of directors, 





MANY DRUGS SEIZED IN WASHINGTON. 





Headache Powders and Lithia Water Both Under the Ban. 





(From our Regular Correspondent.) 

Washington, October 6.—In the course of an active campaign 
which began here last week, the Department of Agriculture has 
preferred charges against manufacturers of headache powders 
and lithia waters, The headache powders are said to contain 
acetphenetidine, a derivative of acetanilide, which is under the 
ban of the pure food and drugs act. 

If the headache powders contain the compound, the depart- 
ment claims, the fact should be marked on the cover of the 
package, The lithia waters are under fire on the ground that 
they contain such a microscopic amount of lithia water that the 
products do not deserve the name. 

The pure food campaign, of which these cases are the out- 
growth, is being conducted by Walter G. Campbell, chief in- 
spector of the department, Seizures are being made daily of 
products, which are being put to the test at the department’s 
laboratory, 

The Assistant District Attorney, in charge of the prosecu- 
tion of these cases, says he intends to make every effort to 
obtain a hearing on them at once. 
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Makers of several widely advertised brands of malt whiskeys 
and some popular brands of cheese must also stand investigation 
of their product following charges filed at the office of the 
United States District Attorney. 

The Department of Agriculture has made seizures of goods 
in this city and as a result of an examination experts will tes- 
tify when the cases come up for a hearing that the whiskeys 
are not.entitled to the term “malt,” and that the cheese contains 
an undue proportion of borax, 

It is intimated that other preserved food products shipped 
to Washington from many parts of the country will also be 
investigated. 


ASCERTAINING THE COST OF CHEMICALS. 





Tariff Board Confers with Chemical Manwfacturers—Schedule 
of Information Desired Under Criticlsm—Manufacturers 
Averse to Furnishing Certain Details. 





(From our Regular Correspondent.) 

Washington, October 6—On September 23 an important 
meeting took place at the Treasury Department between members 
of the Tariff Board and the executive committee of the Drug 
and Chemical Manufacturers’ Association. This meeting was the 
outcome of the negotiations which had been in progress during 
the summer looking to co-operation between the board and the 
manufacturers for the purpose of ascertaining costs of produc- 
tion in the Crug and chemical business. The meeting was opened 
by the presentation of a detailed cost schedule which had been 
prepared by the chemical and accounting experts of the board 
for the approval of the members of the executive committee. 
This was immediately taken under discussion and after elaborate 
criticism it was altered in material respects. 

The manufacturers showed very strong reluctance to assent 
to any step that would permit them to the giving up of details 
concerning costs, although they were tolerably ready to assent 
to a plan for furnishing general information about the industry 
they represented. After the schedule had been greatly revised 
and curtailed. the committee agreed to send it to the forty es- 
tablishments which are included in the manufacturers’ association 
and to accompany it with a letter calling it to the attention of 
the proprietors and recommending to them that they should 
supply the data asked for. The committee, however, distinctly 
told the members of the board that they had no power to bind 
their colleagues in the association and that it would have to be 
left to each producer’s judgment whether he would or would 
not supply the information in the form in which it was demanded. 

On their side, the members of the board reserved the right 
to get additional data if they could from such plants as were 
willing to supply it and, in fact, the board has since been in- 
formed by several producers of a willingness to give more in- 
formation than is called for in the schedule. 

After the departure of the executive committee, the cost 
sheet was further revised and was subsequently sent to the execu- 
tive committee for its approval. At the present date a final 
answer has not yet been received from the manufacturers’ asso- 
ciation assenting to the sheet as now presented nor has the 
association sent out thus far the letter of recommendation to the 
members of the association that had been spoken of. This is 
expected to come later. 

Although the members of the Drug and Chemical Manufae 
turers’ Association profess themselves well pleased with the at- 
titude assumed by the board, and although members of the board 
have expressed appreciation of the courtesy shown them by the 
executive committee, it can be authoritatively stated that con 
siderable difference of opinion has developed and that the ex- 
perience has not been such as will encourage the board in dealing 
with iuture schedules to appeal to associations representing the 
combined manufacturers who are engaged in other lines of pro- 
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duction. It is probable that in investigating the other schedules. 
and in making further studies of drugs and chemicals, the board 
will proceed by means of direct work in conjunction with manu- 
facturers rather than through the intermediation of any trace 
body. 

The following members of the executive committee of the 
manufacturers’ association were present at the meeting: Henry 
Howard, Merrimac Chemical Company; G. R. Hazard, Solvay 
Process Company; J. F. Schoelkopf, Schoelkopf, Hartford & 
Hanna Company; A. N. Rosengarten, Powers, Weightman, 
Rosengarten Company; Lindsay Loring, Cochrane Chemical 
Company; Arthur R. Rice, Pennsylvania Salt Manufacturing 
Company; C. Wilbur Miller, Davidson Chemical Company.; T. 
T. Burgess, General Chemical Company; E. R. Graselle, Gras- 
elle Chemical Company. 

STATE DEPARTMENT TO THE AID OF AMERICAN 

PHARMACEUTICALS. 





Russian Regulations Unjustly Severe—Amertcan Ambassador 
Seeks to Secure More Equitable Rulings from the Russian 
Medical Council. 





(From our Regular Correspondent.) 

Washington, October 6.—The State Department is just now 
wrestling with a problem in which every American exporting 
pharmaceutical house is interested. Because of the severity of 
the laws or rather the interpretation of them relating to the 
entry into Russia of pharmaceutical preparations, especially 
those of American make, few have found their way into that 
country, The Medical Council is the stumbling block. It is they 
who grant the permits and it is they who, either out of an ex- 
aggerated sense of duty or ignorance, are stopping the march 
of scientific progress in Russia, 

As far back as 1905, when Mr. Meyer, now Secretary of the 
Navy, was Ambassador to Russia, he sought by various means 
to obtain a modification of the laws relating to importations, but 
he seemed unable to convince the authorities of the difference 
between legitimate pharmaceutical preparations intended for 
physicians’ prescriptions and patent and secret preparations, 
against which there is practically an absolute prohibition. These 
representations by Ambassador Meyer were made at the in- 
stance of Parke, Davis & Co., of Detroit, Mich., and recently 
this house has renewed its fight for an opportunity to enter 
Russia on an equality with Germany, England and France, which 
seem to have been especially favored when it came to interpret- 
ing the laws affecting the sale of medicines. 

In consonance with his policy of extending American trade 
wherever possibile, Secretary Knox has placed the matter in the 
hands of Ambassador Rockhill at St. Petersburg, who already 
has taken his first step toward the amelioration of the condition 
of affairs and whose instructions, it is understood, are to keep 
on with his efforts until American pharmaceutical products are 
given a fair competitive chance in the Russian market. 





Pennsylvania Invades New York. 


Four new drug stores, all under the management of a re- 
cently organized retail corporation, known as the Pennsylvania 
Station Drug Company, have just been opened in the arcade 
of the new Pennsylvania Railroad station at Seventh and Eighth 
avenues, Thirty-first and Thirty-second streets. These new 
stores are handsomely equipped and very attractive. The Penn- 
sylvania Station Drug Company has been incorporated under the 
laws of New York State with an authorized capital of $50,000 
by druggists and capitalists from Lancaster, Pa. The officers 
of the company are: President and manager, John Henry Mil- 
ler, who is also president of the retail drug house bearing his 
name in Lancaster, Pa.; vice-president, Simon Shissler,-and sec- 
retary-treasurer, Charles B. Keller. The directors include these 
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‘officers and J, Fred De Sener, William H. Snyder and A. B. 
Hassler, all of Lancaster, Pa., and Charles J. Campbell, of New 
York City. 





Rates and Routes to the N. W. D. A. Meeting in 
Dallas. 


Thomas P, Cook, of New York, as chairman of the commit- 
tee on passenger rates and routes of the National Wholesale 
Druggists’ Association, has issued a circular reading as follows: 


We were unable to secure a rate of fare upon the certificate lan, 
because after November 1 there will be a special tourist rate, New York 
to Dallas, viz., one way, $40; round trip, $70.80, and proportionate figures 
from other principal cities. : : 

Arrangements have been made to leave New York, via Pennsylvania 
Railroad, on train No. 27, 11 a. m., Friday, November 11, reaching St. 
Louis 1.25 p. m. on Saturday the 12th. : 

Our St. Louis members have extended an invitation to all those 
en route to Dallas to stop over in their city and become their guests. 
Immediately upon arrival the party will be met and a program of enter- 
tainment commenced that will be enjoyable indeed, and afford a pleasant 
break in the ride to Dallas. ; 

We expect to leave St. Louis on Sunday morning about g o’clock 
over the ’Frisco line, reaching Dallas 7.59 a. m. Monday. | é 

Dining car service may be enjoyed over the Pennsylvania Railroad and 
the ’Frisco line, and the equipment will be of the best. 

Our train leaving New York will reach other cities as follows: 


Philadelphia ......... Pet anateswieonerees 1.10 p. m. 
North Philadelphia .........--.eee0- eee 2.00 Pp. Mm. 
PAO aves oicc.wiere s clsese'¥/eo 4 cls bine wiaieee 8.35 p. m. Central Time 
EE Serres rr rere 1.45 a. m. Central Time 
TIMONIGS os 1oikw cassis sso aeGeCowgv sees 7.00 a. m. Central Time 
CONS RTMMNE, 0655555 $ 00's oasis s:8:0.9:000'6 8.50 a. m. Central Time 


There will be parties leaving Chicago, Detroit, Louisville, Nashville 
and Evansville, Friday evening, who will meet us Saturday in St. Louis. 
No doubt members from other cities can make it convenient to foregather 
at St. Louis, where a warm welcome and genuine hospitality awaits them. 

Those desiring Pullman accommodations from New York to Philadel- 
phia_are requested to write the chairman of this committee. 

Baggage.—Those going via St. Louis are requested to check baggage 
from residence to Jefferson Hotel, St. Louis, special arrangements having 
been made to send trunks quickly to hotel and to rooms. 

Hotel at St. Louis.—Please send your requirements to Mr. Fred W. 
Sultan, of this committee, at 112 N. Second street, St. Louis, who will 
make an so that there will be no inconvenience or delay upon 
arrival. 

Hotel at Dallas—-We would respectfully suggest that you make appli- 
cation for rooms at as early a date as possible. 


Pullman Rates:— 


PICT, POW OE 20 Sb OUI so 565-58 6o.00.ccleedeiaclecweciswas $6.00 
BCLED, Sts LOUIS 10 DEUAG i. 6osocinosseseescincciccccsc cee 5.00 
Drawing room, New York to St. Louis...........eeeeeeee 22.00 
Drawing room, St. Lois to Dallas. <.oc ccs wdedeccscceces 17.00 
State room, New York to St: Louis... .csccccccccasccewss 16.00 


No state room beyond St. Louis. 


Waco.—Special attention is called to the invitation issued by the Waco 
trade to include in your itinerary this beautiful city and the Texas Cotton 
Palace Exposition. 

Rail and Ocean Route.—Those preferring such a route can leave New 
York by Morgan Line steamer, Saturday, November 5, reaching New Or- 
leans, Thursday the roth, and after a stop-over of two or three days reach 
Dallas by rail in time for meeting. Fare, $42.75, including meals and berth 
on steamer; this rate applies either going or coming. 





Standard Drug Company Takes Over Jungmann’s 
Terminal Store. 


The Standard Drug Company, of which H. B. Van Cleve is 
president, has purchased from the Jungmann Drug Company, 
as the reorganized business of J. Jungmann, Inc., is called, both 
of the Jungmann stores in the Hudson and Manhattan Terminal 
buildings at 50 Church street. The largest of these two stores 
now conducted by the Standard Drug Company is at Fulton 
and Church streets, and the smaller is located in the concourse 
of the terminal building. The Standard Drug Company has 
taken a long lease on both stores and has bought all the fixtures 
of equipment in both of them. It holds the exclusive pharmacy 
privilege in the buildings through which thousands of commuters 
pass every day on their way to and from their homes in New 
Jersey as well as several hundred tenants of the offices above the 
stores, Mr, Van Cleve realizes that the bulk of the business 
of these two stores will be in general merchandise rather than 
in prescription work as the hurrying multitudes which will be 
the chief patrons wil have iittle time to wait for the filling of 
prescriptions, but will have sufficient time to purchase drug 
preparations, stationery, cigars, perfumes, toilet articles and con- 
fectionery. The window displays are to be a special feature of 
the store. They will be changed twice a week. Mr. Van Cleve 
invites manufacturers to make use of his window space, 
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N. A. R. D. DEFENDED BY SECRETARY POTTS. 





Farewell Dinner to the National Secretary—Animated Discussion 
of Relations Between P. A. R. D. and N. A. R. D.— 
Breach May Eventually Be Healed. 





(From our Regular Correspondent.) 

Philadelphia, October 7—Thomas H. Potts threw a new 
light on the controversy which followed the publication last 
spring of an editorial in the Journal of the American Medical 
Association, attacking the N. A. R. D., when on the evening of 
September 26 he declared that this editorial had only been pub- 
lished at the instance of the representatives of two manufactur- 
ing houses supplying the drug trade. He did not state who these 
persons were or with what houses they were identified. 

Mr. Potts made these remarks in the course of an address 
before a gathering of about forty retail druggists at an informal 
supper at the Drug Club. They had come to say goodby to 
Secretary Potts, who two days later left for Chicago, where he 
will reside in the future. Up to that time, since he had been 
secretary of the N. A. R. D., his family had continued to reside 
in this city. In addition to the retail druggists present, the 
guests included Joseph P. Remington, dean of the Philadelphia 
College of Pharmacy, and I. V. S. Stanislaus, dean of the de- 
partment of pharmacy of the Medico-Chirurgical College. 
David J. Reese was toastmaster and first called upon Professor 
Remington. 

The latter almost immediately took up the relation of the 
N. A. R. D. with commercial organizations, and declared that no 
one of the latter should be given more consideration than an- 
other. Referring to the withdrawal of the Philadelphia Asso- 
ciation of Retail Druggists from the parent organization, he ex- 
pressed the hope that the object of that withdrawal had been ac- 
complished and that the old relations would be resumed. He 
said that the vituperation and attacks that had characterized dif- 
ferences of opinion recently between men and organizations had 
accomplished nothing and that an instance of the truth of this 
assertion was that Dr. Simmons, secretary of the American Med- 
ical Association, was more strongly entrenched than ever he had 
been before he was the object of attack from other organizations. 

Following up the lead of the previous speaker, Secretary Potts 
waded right into N. A. R. D. affairs and the events which led up 
to the withdrawal of the P. A. R. D. He said that when the 
editorial declaring that commercial interests dominated the N. A. 
R. D. policies, from the pen of Dr. Simmons, was heard of 
shortly before its publication, an effort had been made to keep it 
out of print, and that-dt was only after the representatives of 
these two manufacturing houses had been communicated with by 
wire that the answer had come to publish it at any cost. Mr. 
Potts took exception to the stand of the P. A. R. D., and criti- 
cised the action of the Pharmacopceial Convention in refusing to 
recognize the N. A. R. D delegation. But both of these events, 
he said, had been of great advertising value and had helped to 
bind N. A. R. D. members in closer union. He expressed the 
hope that Philadelphia would, at the annual meeting in January, 
see its way clear to reaffiliate with the N. A. R. D. and assured 
them a rousing reception at the next N. A. R. D. convention. 

Charles Rehfuss, a former president of the P. A. R. D., as 
well as a former member of the N. A. R. D. Executive Commit- 
tee, re-affirmed his stand that every commercial organization 
should keep hands off of the affairs of the N. A. R. D., and 
declared that it was in the belief that this policy was not being 
adhered to that he had stood for the withdrawal of the P. A. R. 
D. early in the present year. He closed with the assertion that 
the position of the P. A. R. D. should be adhered to until it was 
shown conclusively that the conditions referred to no longer 
existed. 

William L. Cliffe asserted his belief in the integrity of Secre- 
tary Potts and his assurance in the inability of any commercial 
organization or interest to control that office when it was occu- 
pied by “Tom” Potts. Professor Stanislaus stoutly championed 
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the retail druggists of Philadelphia in declaring that it was untrue 
that it was a hot-headed, hot-blooded action that had prompted the 
withdrawal of the P. A. R. D. He explained that he had at- 
tended the meeting where this action was taken and that the 
arguments were serious and convincing on both sides, and the 
decision to withdraw was only reached after each side had pre- 
sented its views seriously and as it saw them. Other speakers 
were Warren H. Poley, Charles Leedom, William E. Lee, Samuel 
W. Strunk and Otto Kraus. At the close of the meeting the 
guests gathered around Mr. Potts and, after singing “Auld Lang 
Syne” and “For He’s a Jolly Good Fellow,” formally bade him 
goodby. 





Big Deal of a Minneapolis Retailer. 


The Albert D. Thompson Company, with the same offices as 
the A. E. Thompson Drug Company, has been organized in 
Minneapolis, with a capital of $1,000,000, and has purchased the 
buildings at Nicollet avenue and Fourth street and First avenue, 
South and Third street, Minneapolis, occupied by the A. D. 
Thompson Drug Co., and leased the sites for a period of uinety- 
nine years. One of these corners is a building 25x66 feet, and 
six stories high, and the other covers a space of 4414x116 
feet, three stories high. The annual rental will be $8,000 a 
month for the one and $6,000 a year for the other, plus taxes 
and assessments. The Fourth street property will be eventually 
remodeled as an office building for physicians and dentists. 





DIED. 

BeEter—In Hamilton, O., on Saturday, September 24, Dr. 
S. L. Beeler, aged sixty-nine years. 

BLANCHARD.—In Nashua, N. H., on Thursday, September 22, 
Willis H. Blanchard, aged fifty-one years, 

Ciecc.—In Woburn, Mass., on Wednesday, September 14, E. 
H. Clegg, aged fifty-five years. 

Drayton.—In Birmingham, Ala., on Wednesday, September 
28, Dr. Francis Drayton, aged sixty-five years, 

Ferris.—In Wilmington, Del., on Monday, September 26, D. 
B. Ferris, aged seventy-seven years. 

GarrIGAN.—In Newark, N. J., on Monday, September 26, 
Patrick J. Garrigan, aged fifty years. 

Goop.—In Elizabeth, N. J., on Saturday, September 10, Rich- 
ard Y, Good. 

Heeson.—In Pittsburg, Pa., on Thursday, 
Charles R. H. Heeson, aged forty-seven years. 

Keerer.—In Baltimore, Md., on Tuesday, September 13, John 
W. Keefer. 

Mitter.—In New Carlisle, O., on Monday, September 26, 
Todd Miller. 

Morse.—In Seneca Falls, N, Y., on Friday, September 16, 
Fred J. Morse, aged twenty-three years, 

Prngau.—In Lewiston, Me., on Monday, September 19, Dr. 
Joseph A. Pineau, aged forty-three years. 

Reis.—In Vincennes, Ind., on Friday, September 23, Fred- 
erick Reis, aged fifty-four years, 

RicHarpson.—In Louisville, Ky., on Saturday, October 1, 
Henry D. Richardson, aged thirty-one years. 

Rozpinson.—In Lansing, Mich., on Friday, September 23, Her- 
bert N. Robinson, aged sixty-eight years. 

Root.—In Utica, N. Y., on Friday, September 9. Elmer C. 
Root, aged sixty years. 

RouperusH.—In Colfax, Ind., on Wednesday, September 21, 
Frank Roudebush, aged twenty-seven years, 

ScurieFer.—In Brooklyn, N. Y., on Saturday, October 1, 
William Schriefer. 

TimMeEr.—In Grand Rapids, Mich. on Wednesday, Septem- 
ber 14, Jacob B. Timmer, aged thirty-five years. 

WEsTERVELT.—In Richmond, Va., on Sunday, September 11, 
Dorie Westervelt, aged thirty-seven years. 

Woop.—In Savannah, Ga., on Wednesday, 
Francis S. Wood, aged twenty-six years, 
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September 14, 
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Greater New York. 





Christopher Bruun, cashier in the New York branch of Parke, 
Davis & Co., has returned from a vacation at Patchogue, L. I. 

E. W. Freeman, of Richmond, Vt., representing Parke, Davis 
& Co. in that State, called at the New York branch of that house 
last week. 

C. R. Cosby, manager of the New York branch of Eli Lilly & 
Co., has returned to his desk after a vacation spent near his old 
home on the Ohio River in Southern Indiana. 

G. Laffite, of Roure-Bertrand Fils, of Grasse, France, is visit- 
ing New York. Mr. Laffite is making his headquarters in this 
city in his company’s local offices at 18 Cedar street. 

R. P. Winkler, one of the Spanish-American representatives 
of Parke, Davis & Co., has just returned to New York from a 
sixteen months’ trip through the South American territory. 

F. E. Hatch, of Jamestown, N. Y.; M. G. Miller, of Blairs- 
ville, Pa., and Dr. Frank D. Rollins, of Rollins & Rice, Aurora, 
Ill., visited numerous friends in New York during the last week 
of September. 

The New York State Board of Pharmacy organized for the 
election of officers on September 28, Dr. George C. Diekman 
being chosen president, Byron M. Hyde vice-president and 
Warren L. Bradt secretary. 

Dr. T. de Courtney Fairchild, of West Tisbury, Mass., 
brother of M. Fairchild, senior partner in the firm of Fairchild & 
White, of New Bedford, Mass., visited the leading manufacturers 
and wholesale drug houses in this city last week. 

Félix Grabe, formerly an active figure in the affairs of 
Johannsen, Félix & Co., of Mexico City, passed through this city 
on his way to Europe last week. Mr. Grabe retains an interest 
in the firm, but is no longer actively engaged in the conduct of 
its business. 

Dr. N. N. Lebedeff, chief physician in the prison hospital in 
Moscow, Russia, who was appointed by the Russian Government 
to attend the International Prison Congress in Washington, 
D. C., made a tour of the wholesale and manufacturing drug and 
chemical houses in this city recently. 

L. R. Darling, vice-president and general manager of the 
W. A. Weldon Company, wholesale druggists, of Salt Lake, 
Utah, spent a few days in New York last week prior to making 
a trip to Fall River, Mass., where he was born and where 
several of his relatives still reside. 

Albert Plaut, president of Lehn & Fink, has returned with 
Mrs. Plaut from an extended trip to the Thousand Islands, 
Toronto, Montreal and Quebec. While at the Thousand Islands 
Mr. Plaut made some splendid catches of black bass, pickerel 
and perch; at least, so he reports. ’ 

George Du Bois, of Paducah, Ky., a partner in the wholesale 
drug firm of L. S. Du Bois, Son & Co., of that place, visited 
New York last week, while on a honeymoon trip following his 
marriage to a Lynchburg, Va., girl. While here Mr. and Mrs. 
Du Bois stayed at the Knickerbocker Hotel. 

Frederick Goetze, son of Charles A. Goetze, of Wheeling, 
W. Va.; George T. Hendrie, of Snohomish, Wash.; A. E. Kies- 
ling, of Houston, Tex.; Adolph Goodykuntz, of the Goodykuntz 
Drug Company, of Bluefield, W. Va., and Ralph Curran, of 
Clewell & Curran, of Berwick, Pa., were among last week’s 
visitors to the New York wholesale drug trade. 

The National Pharmaceutical Society will discuss the mor- 
phine ordinance of the board of health and other matters at a 
meeting to be held at the New York College of Pharmacy, 
Wednesday evening, October 12. It is announced that the Com- 


missioner of Health, Dr. Lederle, and Prof. George C, Diekman 
and other distinguished men will address the meeting. 

The opening meeting for the winter of the New York Branch 
of the American Pharmaceutical Association will be held at 
the College of Pharmacy on October 10 at 8.30 p. m. Edward 
N. S. Klein, of College Point, will read a paper on Botanizing 
on Long Island with a special note on drug plants found with- 
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in the city limits, illustrating the paper by an exhibition of speci- 
mens. 

John J. Molloy, of McKesson & Robbins, was injured slightly 
in a motor car accident while riding to Coney Island last Mon- 
day. Another motor car skidded while passing the car in which 
Mr. Molloy was seated with some friends and “side-wiped” it. 
Mr. Molloy was thrown from the car, receiving numerous lacera- 
tions of face and hands. Though not seriously injured, Mr. 
Molloy found that his nerves were so shaken by the accident 
that he was unable to attend to business for several days. 

The Eli Lilly & Co, and the Corn Products Refining Com- 
pany teams shared first honors at the opening contest in the 
tournament of the Wholesale Drug Trade Bowling Association 
of New York, held in the Albion alleys at 117 West Twenty- 
third street, last Tuesday evening, by winning two out of their 
three games with the Roessler & Hasslacher Chemical Company 
and E. R. Squibb & Son bowlers, respectively. The highest in- 
dividual scores were made by Dunbar, of Eli Lilly & Co., 
188; Dissoway, of E. R, Squibb & Son, 179, and Stautenberg and 
Hoering, of the Corn Products Refining Company, 178 each. 

Deputy Sheriff Hahn received last Tuesday two executions 
for $786 against Winans Brothers, druggists, of 1919 Broadway, 
Broadway and Sixty-fourth street. One of these executions was 
for $518, in favor of Charles T, Winans, and the other was for 
$268, in favor of Frank Bradley. A keeper was placed in the 
store. Frank Bradley holds a chattel mortgage of $3,000 on the 
fixtures in the store, and other liabilities of the firm amount to 
$2,500 The firm has been in business about three years, Its 
present financial embarrassment is attributed to loss of business 
for eight months while the store was undergoing alterations. 

Because of the postponement last Tuesday of the conference 
of representatives of pharmaceutical and drug trade organiza- 
tions with Commissioner Ernest J. Lederle, of the Health De- 
partment, on the Board of Health’s morphine and opium ordi- 
nance until tomorrow afternoon, the members of the Drug Trade 
Section of the New York Board of Trade and Transportation 
decided to postpone last Wednesday their regular monthly meet- 
ing, at which the result of this conference was to have con- 
stituted the principal topic for their consideration. The Drug 
Trade Section will not hold another meeting until November 2. 


Among visitors to the local wholesale drug trade during the 
last fortnight were: W. S. Bain, of Liberty, N. Y., manager of 
Milspaugh & Co.’s store in that place; W. H. Wheeler, of Han- 
cock, N. Y., on his way to Boston; A. R. Armstrong, of Pine 
Bush, N. Y.; M. Ogden, of Ogden & Shimer, of Middletown, 
N. Y.; S. Chesbro, cf Willimantic, Conn.; J. J. Gerig, proprietor 
of the Post Office Drug Store in Ocala, Fla.; J. A. Joslin, of 
Newburgh, N. Y.; M. C. Trichel, manager of the Mayfield Drug 
Company, of Shreveport, La.. on his way home from Boston; 
E. A. Kiesling, of Houston, Tex.; C. A. Hudiberg, of Galveston, 
Tex., manager of the store of J. J. Schott, in that city; C. A. 
Fowler, of Bangor, Me.; C. H. Krauter, of Youngstown, Ohio, 
and Mrs. Krauter; M. F. Newcomer and son, of Toledo, Ohio, 
and Frank Nau, of Portland, Ore. 

After a four weeks’ sojourn in the British Isles, Dominick A. 
Greaven, the manager of Perry’s World Pharmacy, is back at 
his old post, looking the picture of health, and light and springy 
in his movements, the sea trip having apparently done him a 
world of good. Going abroad for the chief purpose of visiting 
his sister in Ireland, he spent part of his time in Galway, Dublin 
and Dundalk, but he succeeded in seeing a good deal of London, 
where he made a close study of pharmaceutical conditions. The 
continued conservatism displayed by British pharmacists made a 
strong impression on him. They confine themselves, he said, 
principally to legitimate lines, and the soda fountain and the 
large display of proprietary articles and toilet goods to be seen 
in American pharmacies have no place in English or Irish drug 
stores. Mr. Greaven made the return trip on the White Star 
steamship Baltic and he speaks in high terms of praise ot the 
accommodations, cuisine, etc., of that line. 
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New York College of Pharmacy Trustees’ Meeting. 


An interesting and well attended trustees’ meeting of the 
New York College of Pharmacy was held on Tuesday evening, 
October 4. The new members of the board, Dr. Henry C. Lovis 
and Caswell A. Mayo, were heartily welcomed by Thomas P. 
Cook, as chairman. Each replied, and in a few words acknowl- 
edged the honor that had been conferred upon them and hoped 
that the services that they could render would be of some help 
to the college, Dr. Lovis is a graduate of the class of 1890, 
and Mr, Mayo, although not an alumnus of this college, has 
been a member of the college organization for a great many 
years, and as a member of many committees in the past has 
rendered valuable service to the institution. 

The following were declared graduates in pharmacy at this 
meeting, having passed supplementary examinations: Charles C. 
Becker, Lyn Berbert, Julius M. Breitenbach, J. J. Depuy, A. I. 
Goldberg, Leslie W. Howard, Selim I. Katibah, Otto L. Schroe- 
der and Benjamin Schwaid, 

The chairman of the property committee, Adolph Henning, 
reported that great improvements and repairs had been made at 
the college during the summer and that the building is now 
it: better condition than it has ever been since its ccmpletion. 

The report of Thomas F. Main as secretary showed that the 
registration and matriculation of students has increased over 
last year, the total number of students this year being now 280. 

C. O. Bigelow, the treasurer, will return from Europe on 
Sunday, October 9. His report showed that the year’s business 
had left a small surplus in the treasury. After the necessary 
papers have been signed by him, the college will receive from 
the executors of the estate of Robert W. Johnson the bequest 
of $2,500 which had been willed by him to the college without 
any restrictions whatever. 

There ‘will be a regular meeting of the college organization 
on Tuesday evening, October 18, and a decided effort is being 
made to have a large attendance. The reports from the various 
delegates to the Pharmacopceial, American Pharmaceutical As- 
scciation and the New York State Association conventions will 
be given, and Dr. Lederle of the Board of Health will probably 
give a talk which should be of great interest to those present. 





Williamsburgh Druggists Meet. 


At a-meeting of the Williamsburgh Retail Druggists’ Associa- 
tion held September 6, Prof. Joseph Kahn was elected an hon- 
orary member of the association, The Williamsburgh Retail 
Druggists’ Association is a live Brooklyn organization which 
holds monthly meetings on Tuesday evenings at the Brooklyn 
Labor Forum, 762 Broadway, near Flushing avenue, The offi- 
cers are: President, Max Gluckman; vice-president, Ignatz 
Shuloff; recording and corresponding secretary, Mandel Green- 
berg, 352 Bushwick avenue; financial secretary, A. Gluckman, 
456 Bushwick avenue; treasurer, Aaron Katz. Executive Com- 
mittee: H. W. Feeser, Meyer Sambur, A. Mitchell, I. Kassel, 
S. B. Guardian, Morris Horney, Professor Kahn lectured be- 
fore the association recently, giving a very complete exposition 
of the new pharmacy law and its bearings on the individual 
pharmacist. 





The Anti-Drinking Cup Law. 


The anti-drinking cup law went into effect in Massachusetts 
October 1. No railroad station or other public place may here- 
after maintain a common drinking cup. The move is a part of 
the agitation against tuberculosis, The law came so suddenly 
that many public drinking faucets were shut down. In the pub- 
lic schools the children have been asked to provide their own 
cups until sanitary drinking fountains may be installed, which 
will take some months and will cost about $17,000. One foun- 
tain dispenser said that if the law had only gone into effect 
during the warm weather it- would have been a great thing for 
soda fountain operators. 
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THE NEW YORK MORPHINE ORDINANCE, 
Hearing Set by the Board of Health, but Postponed—Represen- 
tatives from Eighteen Pharmaceutical Organizations Appear, 

but Are Not Heard—Hearing Now Set for October 33. 

In compliance with the request made by the Conference Com- 
mittee of Pharmaceutical Organizations in the City of New York 
on September 6 the Health Commissioner, Dr. E. J. Lederle, an- 
nounced that a hearing would be held at the Health Department 
Building, Fifty-sixth street and Sixth avenue, on Tuesday after- 
noon, October 4, at 1 o’clock, As secretary of the Conference 
Committee, Caswell A, Mayo sent out notices to all the organ- 
izations representing the conference and at 1 o’clock on Tuesday 
some twenty delegates presented themselves at the offices of the 
Health Commissioner, to be met with the information that the 
Commissioner was detained making an address at the Budget 
Exhibit of the city and would probably be half an hour late. 
Eventually the Commissioner appeared. He apologized for the 
delay, said unfortunately it would be impossible for Dr. Doty to 
attend owing to the special work in connection with the cholera 
scare, and suggested that if the delegates wished to have a 
hearing before the full Board of Health the hearing would be 
postponed. Dr, William Muir, as chairman of the Conference 
Committee, took an informal vote of those present as to their 
wishes on this head. The majority preferring an immediate 
hearing, Dr. Muir turned to the Commissioner, stated that fact 
and the Commissioner sent out for a stenographer. 

Dr. Herman Biggs, of the department, came in and after a 
whispered conference with him Commissioner Lederle turned to 
Dr, Muir, saying: “I have just learned that it will be necessary 
for the Board to go into executive session in a short while. We 
can therefore only give a very brief hearing at this time, If 
you gentlemen wish to proceed we can do so, but we suggest that 
the hearing be postponed until the next meeting of the Board, 
when ample time will be given.” In the circumstances the dele- 
gates withdrew and later the Commissioner notified the Secre- 
tary of the Conference that the hearing would be held at 2 
o’clock on Tuesday afternoon, October 11. 

Assemblyman Robert S. Conklin, who has taken such an 
active part in pharmaceutical affairs and who has represented 
the Brooklyn Druggists’ Protective Association in its fight 
against the members of the New York State Board of Phar- 
macy, was present with the delegates from that body. The list 
of the delegates present follows: 

Kings County Pharmaceutical Society, Dr. William Muir; 
New York Branch of the American Pharmaceutical Association, 
Otto Raubenheimer, Dr. George C. Diekman and Caswell A. 
Mayo; New York Retail Druggists’ Association, Peter Diamond 
and Dr. Joseph Weinstein; New York German Apothecaries’ 
Society, S. V. B. Swann; Metropolitan Drug Club, Thomas F. 
Main, E. H. Gane and Jacob Weil; Drug Trade Section of the 
New York Board of Trade and Transportation, C. J. McConnell; 
Manhattan Pharmaceutical Association, Thomas J. Latham; Ital- 
ian Pharmaceutical Association, Vincenzo Calcagno; Retail Drug- 
gists of the Bronx, O. T. Berger; National Pharmaceutical As- 
sociation, -G. Kobrich; Brooklyn Pharmaceutical Association, S. 
L. Neier; Retail Druggists’ Protective Association of Brooklyn, 
Dr. R. G. Eccles and Thomas Lamb; Greater New York Pharma- 
ceutical Association, Alexander Gardner; American Druggists’ 
Syndicate Association of New York State, Benjamin Taub; Wil- 


liamsburg Retail Druggists’ Association, Dr. Joseph Kahn, D. 
M. Mitchel and Max Gluckman. 





Hotel Keepers’ Schools. 


The business of conducting a first class hotel has developed 
into such an international character and requires such wide scope 
of training and knowledge that in Europe steps are being taken 
for the establishment of schools to furnish this special training. 
In Switzerland such a school has been in operation for years, at 
Couveau Lausanne. A similar school is to be established at 


Paris, while a course on hotel keeping is given at Innsbruck, 
Austria, in a government institution. 
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BUFFALO DOCTOR’S LICENSE REVOKED. 





Indiscriminate Prescribing of Cocatne Punished. 





(From our Regular Correspondent.) 

Buffalo, N. Y., October 7—The season favors a pretty good 
business in drugs and dealers who are favorably situated are 
doing well, The difficulty with the larger towns is that they are 
overstocked with drug stores. Druggists are echoing the doc- 
tors now in puzzling over the infantile paralysis disease, which 
though very new here has resulted in several fatal cases al- 
ready. No method of procedure has been settled upon yet. 


License Revoked for Prescribing Cocaine. 


The city has been reminded again of the cocaine problem by 
the late proceeding against Dr. Hugo Schmidt, whose license 
has been revoked by the regents on account of his prescribing 
right and left to the cocaine fiends, It is true at the same time 
that certain doctors with reputations much better than his is 
reported to have been, have chafed under the new cocaine law, 
seeming to think that they were superior to any sort of regula- 
tion, even in the face of so much evidence to the contrary. The 
druggists have helped carry out the law, as they do not care 
to cater to that trade, and it is too bad that the doctors have 
not all taken the same stand, It is likely now that the people 
connected with that trade will all take notice of the power of 
the law in regard to it, 


BUFFALO NOTES. 


J. V. Mullin, who has traveled of late for the Buffalo drug 
firm of Leighton & Wright, has taken a position with Parke, 
Davis & Co. and will cover Western Nebraska, with headquar- 
ters at that company’s depot in Kansas City. 

The store of Denny & Field, at Main and Utica streets, is 
advertised for sale, Mr. Field, who was really the sole pro- 
prietor for some time, died not long ago and the widow has 
been anxious to dispose of the property ever since. 

Speaking of the much larger number of drug stores in the 
large towns as compared with the small ones, a visitor to James- 
town, N. Y., notes that though there are 32,000 people there 
and the town is very prosperous, there are only eight drug stores 
there. 

Resident Manager Whelan, of the Parke, Davis & Co. branch 
in Buffalo, attended the Toronto Exposition on the last day 
of August, as a sort of anniversary affair, to celebrate the com- 
pletion of two years in the position. He has a staff of eight 
salesmen under him, all of whom attended the fair as his guests. 

The city drug stores continue to multiply, The new store in 
the Ellicott Square rotunda, of which mention was made last 
month, is to be called Ellicott Square Pharmacy and is to be 
opened by Ernest L. Fiala, a Buffalonian and graduate last year 
of the College of Pharmacy, who has lately been traveling for 
Frederick Stearns & Co., of Detroit. 


Soda Quiet. 

The season of late has been only fairly favorable to the soda 
water trade, but the best situated and most enterprising stands 
have learned to combine so many other things with that specialty 
that the weather does not affect the trade as a whole as it other- 
wise would, For instance, one leading downtown drug store has 
lately put out a line of combinations with fig flavors and is try- 
ing to carry the idea to the limit. For instance, the wall space 
around the soda fountain is decorated with announcements of 
this sort: “Fig Frappe,” “Fig Dip,” “Fig Mello,” “Fig Walnut,” 
“Fig Canteloupe,’ “Fig Kiss,’ “Oriental Fig,” “Fig Sundae,” 
“Fig Ice Cream.” 

The difficulty is that most drug stores show too little enter- 
prise in such matters. It is generally held that such single-line 
stores cannot afford to advertise much, as they cannot sell one 
article at a reduced price to help sell another, so they settle 
back and let the customer do the rest, 
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‘PHARMACEUTICAL ACTIVITY IN PHILADELPHIA. 





Pharmaceutical Conditions Reviewed—Dr. Stewart on British 
Pharmacy— Bowlers Begitn—Mr. Potts Discusses N. A. R. D. 
Matters—The Journal of the American Medical Association. 





Philadelphia, October 5.—With every organization identified 
with pharmacy in this city announcing its programme for meetings, 
plans and entertainments, the trade is anticipating a very active 
fall season in association work. As usual, the social feature will 
be an important factor in this activity. 

On Monday night of this week, the Philadelphia Wholesale 
Drug Bowling League commenced its season with eight repre- 
sentative clubs participating. Last night the Philadelphia Branch 
of the American Pharmaceutical Association held the first of its 
meetings for the season, and on Friday evening the quarterly 
meeting of the Philadelphia Association of Retail Druggists will 
take place at the Drug Club. The Scientific Section of the Phil- 
adelphia Branch will hold its first meeting on the night of Thurs- 
day, October 13, while as many more meetings of various asso- 
ciations are scheduled for the remainder of the month. 

Business generally with the retail druggists shows the im- 
provement to be expected at this time of the year. New stores 
continue to appear regularly and fixture and soda fountain manu- 
facturers report business brisk. 


The Philadelphia Branch of the A. Ph. A. 

The attendance at the first meeting of the Philadelphia Branch 
of the A. Ph. A. at the College of Physicians indicated that there 
is renewed interest being taken in the work of this organization, 
particularly among retail druggists. The programme was of partic- 
ular interest and inclusively comprised a résumé of pharmaceuti- 
cal conditions not only in the United States and Canada but in the 
British Isles as well. Dr. F. E. Stewart, who recently returned 
from a trip abroad, was the first speaker, and his personal obser- 
vations gained during his visit to Great Britain were given in 
most comprehensive manner. Generally speaking, the pharma- 
cists in the countries comprising Great Britain are prospering out- 
side of London, where, it was said, the chain stores controlled by 
large corporations was making inroads upon the business of the 
individual pharmacist. Dr. Stewart commented upon the enor- 
mous sale of simple remedies of the druggist’s own make or 
which he had put up for him to business people, and was also 
favorably impressed by the reported decrease in the interest dis- 
played in medicines of the nostrum class. In most instances the 
stores which he visited did not display or push them. Outside 
of London, he found conditions among the professional phagma- 
cists quite satisfactory, with perhaps about the same proportion 
of dispensing physicians as are to be encountered in this country. 

Joseph P. Remington told of his attendance during the sum- 
mer. at various state and national medical and pharmaceutical 
meetings, including a visit to the annual convention of the Cana- 
dian Pharmaceutical Association. In the latter connection he 
referred to the proposition that at some future time the Canadian 
organization and the American Pharmaceutical Association hold 
a joint meeting. Discussing the work of the Revision Commit- 
tee of the United States Pharmacopceia, he announced that Dr. 
S. Solis-Cohen had been elected to fill the vacancy caused by the 
resignation of Dr. Edward Kremers, and said that he hoped to 
announce the names of the Executive Committee and the division 
of the work among sub-committees within a few days. In the 
course of his remarks Professor Remington deprecated “mud- 
slinging,” which he declared had characterized differences in opin- 
ions among the members of pharmaceutical and medical associa- 
tions. He said no good came of it and that it was only a waste 
of time and printers’ ink. ¢ 

William E. Lee discussed the accomplishments of the recent 
convention of the National Association of Retail Druggists at 
Pittsburg and Franklin M. Apple reviewed the work of the 
Pennsylvania Pharmaceutical Association at its recent meeting 
at Buena Vista Spring. The principal item of business was the 
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creation of a separate office of treasurer and the election of 
William McIntyre as the incumbent. Previously the office of 
secretary-treasurer was one. 


Eight Clubs Bowl. 


Under the most favorable circumstances, the Philadelphia 
Wholesale Drug Bowling League started its season on Monday 
night with eight clubs participating, an increase of two over the 
number last year. The fact that it was so early in the season 
was indicated in the scores made by the majority, although there 
were some brilliant exceptions. The new teams this year are the 
representatives of the Powers-Weightman-Rosengarten Company, 
the H. K. Mulford Company, the Coca Cola Company, and Efi 
Lilly & Co., while those remaining from last year are the teams 
of the J. Elwood Lee Company, the Drug Club, the Smith, Kline 
& French Company, and the Philadelphia Wholesale Drug Com- 
pany. Under a new system, the low teams are allowed a liberal 
handicap, which puts every one on an even basis. The outcome 
of this week’s games were as follows: Drug Club won two 
out of three from the Lee team; Powers-Weightman-Rosengar- 
ten took three from the Coca Cola Company; Philadelphia 
Wholesale Drug Company took two out of three from Smith, 
Kline & French Company, and Eli Lilly & Co. took three from 
the H. K. Mulford Company. Matches will be held every Mon- 
day night. 

The Drug Club to Entertain. 


The first social event in which the drug trade of Philadelphia 
and vicinity will be called upon to participate will be the Hal- 
lowe’en party and dance which the Entertainment Committee of 
the Drug Club has announced for the evening of October 31 at 
Lulu Temple, Spring Garden street, below Broad. It promises 
to be a big success. The costumes of the dancers and the dec- 
orations wiil be distinctly rural, as will also be several specialties 
which the committee proposes to introduce. One of these will 
be a concert at 8.30 o’clock by the “Punk’-Enville Band, the 
members of which are some of the best known members of the 
Drug Club, while it has been suggested that an old-fashioned 
husking bee also be introduced. 5 

The Entertainment Committee of the P. A. R. D. is planning 
to give a free entertainment to members shortly after the Drug 
Club affair. It will include a dance and will be followed prob- 
ably in the spring by the regular annual entertainment of the 
association, which for the past two years has taken the form of 
minstrelsy. 


PHILADELPHIA NEWS. 


David H. Ross, a promihent pharmacist and a member of the 
Executive Committee of the P. A. R. D., has been nominated as 
a candidate for the legislature of Pennsylvania from the Twenty- 
sixth District, which comprises the Thirty-first Ward of this city. 

The Executive Committee of the Traveling Men's Auxiliary 
of the Pennsylvania Pharmaceutical Association, ar its initial 
meeting at the Drug Club, elected Frank W. Smith chairman and 
Lewis H. Davis secretary. Seven new members were elected to 
the Auxiliary, bringing the total membership close t> I50. 

The first of the series of pharmaceutical meetings at the Phil- 
adelphia College of Pharmacy during the coming season will be 
held on the afternoon of October 13. The principal speaker will 
be Dr. E. R. Larned, director of the laboratories of experimental 
medicine at the plant of Parke, Davis & Co., Detroit. His sub- 
ject will be Serum Therapy, the Prevention of Smalipox and On- 
sonic Therapy. 

Members of the class of ’99, Philadelphia College of Phar- 
macy, held their bi-annual reunion and banquet at the Drug Club 
on the evening of September 28 with twenty members present. 
Each person was called upon for a few remarks and in all respects 
the occasion was the most successful of the many previous affairs 
that the class has held every two years since graduation. The 
arrangements were in charge of H. L. Hetrick, chairman; John 
H. Booth, O. W. Osterlund and H. C. Curtis. 
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DRUG CLERKS SCARCE IN BALTIMORE. 





Baltimore Bowlers Elect Offfcers—Extract Manufacturers to 
Meet—Wedgewood Club Goes Down the Bay. 





(From our Regular Correspondent.) 

Baltimore, October 6—The Department of Pharmacy, Uni- 
versity of Maryland, began its sessions this week with about the 
same number of freshmen as entered the department last year. 
The laboratories have been improved and much additional appa- 
ratus has been supplied. A general burnishing up has also taken 
place and the rooms occupied by the department are more attrac- 
tive than ever. The faculty is about the same as that of last 
year. One or two assistants are newcomers, but all the members 
of the tried teaching staff have been retained. 

In this connection it is to be stated that pharmacy ‘in Balti- 
more offers attractive prospects to graduates. There is a great 
scarcity of clerks and the salariés of suitable men have been 
advaricing steadily for some time past. The scarcity of clerks 
was again emphasized last week, when the State Board of 
Pharmacy held a meeting for the examination of applicants for 
registration as pharmacists or assistants. The number of appli- 
cants ready to take the examination was only about half as large 
as is usually the case. It has been suggested that the increase 
in the registration fee from $5 to $10 for pharmacists and from 
$2.50 to $5 for assistants is to blame. 


Bowlers Ready for the Season’s Work. 


At a meeting of the Baltimore Drug Trade Bowling League, 
held September 24, at the office of the Armstrong Cork Com- 
pany, on North Howard street, officers were elected and arrange- 
ments made to resume active work for the season. The make up 
of the various teams was also discussed and other matters inci- 
dental to the pursuit of the sport were considered. The election 
of officers resulted as follows: i 

President—George M. Armor, McCormick & Co. 

Vice-President—Andrew Baumgartner, Baumgartner & Co. 

Secretary—Harry Cann, H. B. Gilpin Company. 

Treasurer—William E. Smuck, H. B. Gilpin Company. 

The league this season will be made up of the teams repre- 
senting the H. B. Gilpin Company, Baumgarten & Co., McCor- 
mick & Co., and the Challenge Team. The Diamond alleys will 
be used again, contests being held on two evenings of each week. 
The active work will begin next Friday evening, and altogether 
eighty-one games will be bowled, the season closing late in 
April, rg1t. 

Wedgewood Club Goes Down the Bay. 

The Wedgewood Club closed its outdoor season, as it were, 
with a trip down the bay on the fourth Thursday in September, 
the destination of the team being Love Point, where various 
other gatherings have been held. As on other occasions, the 
members headed for the Casino at Love: Point and enjoyed a 
typical Maryland supper, which naturally tended to sharpen the 
wit of the members and contributed much to the pleasures of the 
occasion. 


Flavoring Extract Manufacturers to Meet. 

A meeting of the executive committee of the Flavoring 
Extract Manufacturers’ Association has been called at Cincin- 
nati on October 10, a number of members of the organization 
being also expected to attend. The special object of the meeting 
will be to discuss bills before Congress or measures to be intro- 
duced when the national law making body meets, which affect 
the flavoring extract trade. Among these bills are drafts on 
weights and measures, color selection and rebate on alcohol used 
in the manufacture of goods intended for export. Another sub- 
ject to come up is the question of establishing a credit clearing 
house, which shall collect and supply information on _ trade 
credits. The president of the association is W. M. McCormick, 
of McCormick & Co., Baltimore, the members of the Executive 
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Committee being C. F. Foote, of Foote & Jenks, Jackson, 
Mich.; S. J. Sherer, of Gillett & Co., Chicago, and C. F. Sauer, 
of the C. F, Sauer Company, Richmond, Va. 


BALTIMORE NOTES. 


Druggist Theodore Rohrbach, at 1822 Pennsylvania avenue, 
spent some time at Atlantic City for his health, 

Atlantic City was selected by John M. Wiesel, 1101 Madison 
avenue, as the place in which to spend his vacation. 

R. H. Darrah has purchased the pharmacy of the late K. L. 
Kramer, at Francis and Retreat streets, Baltimore, who died 
several months ago, 

W. A. Groves, of the Ellicott City Drug Company, formerly 
the Merchants’ Drug Exchange, has been spending a few days 
in Baltimore and Washington. 

Elmer E. Moyer has opened a drug store at 4000 Park 
Heights avenue, formerly conducted by Mr. Whitfield. Mr. 
Moyer clerked for Warner & Potterfield. 

George G. Muth, of Muth Bros. & Co., wholesale druggists, 
spent a week or more on a trip to New York, Niagara Falls, 
points in Canada and taking in other sights, He was accom- 
panied by his wife, 

Dr. D. M, R. Culbreth, of the faculty of the department of 
pharmacy, University of Maryland, returned from Spring Lake, 
N. J., in time to attend the opening of the classes. He was 
much benefited by his outing. 

Commodore H. B. Gilpin, of Gilpin, Langdon & Co., and 
the H. B. Gilpin Company, who spent some time in Europe and 
afterward went to his country place in Virginia, has returned 
to his Baltimore home and will occupy it for the winter. 

The store of the Irvington Drug Company, under which name 
Pressler & Mitchell did business at Irvington, near the western 
city limits of Baltimore, has passed into the possession of Mrs. 
Joseph D. Brown, who has engaged J. P. Irwin as manager, 

Pharmacy is represented on the new grand jury in the per- 
son of James E. Hancock, of the manufacturing firm of John F. 
Hancock & Son. Mr. Hancock’s general interest in affairs of 
local government makes it certain that he will take a prominent 
part in the deliberations of the inquest. 

W. E. Brown, a former president of the Maryland Pharma- 
ceutical Association, has sold his pharmacy at Rayner avenue 
and Bloomingdale road, Calverton, a suburb of Baltimore, to 
Howard D. Mills, formerly a clerk of W. L. Watchman. Mr. 
Brown is connected with the Resinol Company. 

Melville Strasburger, for years at the northeast corner of 
Eutaw and Fayette streets, Arnold’s old stand, has opened his 
new piace on the northeast corner of Madison and North ave- 
nues. The place is attractively decorated and artistically fitted 
up. The soda fountain especially is very handsome. 

Richard H. Bond, of McCormick & Co., drug millers and 
spice manufacturers, is on’a trip of several weeks to the South 
and Southwest, getting in touch with the traveling salesmen of 
the firm and conferring with them in regard to the best means 
of extending the market for the goods turned out by the house. 

The building on the northeast corner of Eutaw and: Fayette 
streets leased by R. E, Lee Williamson, formerly of Williamson 
& Watts, having been condemned by the building inspector as 
unsafe, it was torn down and is being put up new. This will 
enable Mr. Williamson to make a much finer display and in- 
terior arrangement that he could have done in the old structure, 
and he promises that he will have one of the handsomest phar- 
macies in Baltimore, 

The Hynson & Westcott Drug Company, composed of mem- 
bers of Hynson, Westcott & Co., is about to open its new store 
at Linden and North avenues. Some strikingly new features 
have been introduced in the equipment of the pharmacy and 
various novel ideas are being worked out, The store is what is 


called an ethical pharmacy, no patent medicines, toilet articles 
and similar goods being sold. This itself, in the northern sec- 
tion of the city, in the residence district, is regarded as an ex- 
periment, the success of which will be watched with interest. 























AMERICAN DRUGGIST AND 


BUSINESS GOOD IN CHICAGO. 





Secretary Potts’ Home tn Chicago—Three New Drug Stores— 
Beware a Telephone Repair Man—Social Drug Club Elects 
Officers. 





(From our Regular Correspondent.) 


Chicago, October 5—The Chicago drug trade shows every in- 
dication of being healthy and normal, Wholesale houses report 


a constant inflow of reorders, The weather has not been such~ 


as to stimulate retail trade, but druggists have found their soda 
fountains to be a source of profit during the month. The weather 
has been agreeably mild and warm and for this reason the usual 
brisk trade on fall specialties has been backward. The local 
druggists are preparing for an unusually heavy fall business. 

Wholesalers report the bulk of their business from the coun- 
try druggists, many of whom have been in the city during the 
last fortnight. Those in town to buy holiday goods have taken 
this opportunity to visit the local distributing houses and leave 
their orders, 

Secretary Potts Moves to Chicago. 

Secretary Potts, of the national association, visited Philadel- 
phia at the close of the convention at Pittsburg for several days. 
While there he made preparations to move his family to Chi- 
cago. His family returned with him and they will make their 
home in Chicago from now on, Mrs. Potts’ mother, who has 
been an invalid for several years, accompanied them and bore up 
nicely under the hard trip. 


A Druggist with Varied Interests. 


Sidney C, Yeoumans, former president of the C. R. D. A, 
is a strenuous sportsman as well as being one of Chicago’s “live 
wire” druggists, He has just returned from a two months’ trip 
through the West and Northwest. He estimates that he covered 
10,000 miles in that short time. Mr. Yeoumans retains owner- 
ship of one of his Chicago stores, but has released himself from 
all other of his former activities in the Chicago trade, He owns 
a large tract of land up in Western Canada and intends to leave 
for there in a few days to spend the hunting season, He will 
spend the winter, with his son, in an Arizona mining camp in 
which he has an interest. 


After Herb Doctors. 


The Illinois State Board of Health is on the trail of the 
“herb” doctor, The board successfully carried its case against 
J. Gartenstein, 1606 West Twelfth street, and he was fined $100 
and costs for giving herbs and charging a fee of $2. 


Officers for Social Drug Club. 


The Social Drug Club held its regular annual meeting Sep- 
tember 26, transacted routine business, heard the reports of com- 
mittee heads, and elected officers for the ensuing year. 

It was the biggest meeting of the year. President B, A. C. 
Hoelzer read his annual address, which showed the wonderful 
development of the club since it was organized. His address 
was loudly cheered, The following officers read their reports on 
the year’s work: Financial secretary, J. M. Schwalbe; Dr. 
Pritchard, chairman of the Entertainment Committee; Mr. 
Abrahamson, treasurer; Walter Jungk, recording secretary; 
Louis Weiss, chairman of the Visiting Committee. These re- 
ports showed the club to be in fine shape financially and brought 
out many things that will be undertaken by the club during the 
coming year, 2 

The following officers were elected and installed in their new 
offices: President, George B, Farrar; first vice-president, 
Adolph Umenhofer; second vice-president, I. A. Becker; third 
vice-president, George J. Kappus; financial secretary, J. M. 
Schwalbe; recording secretary, Walter Jungk; treasurer, J. A. 
Abrahamson; sergeant at arms, J. J. Boehm; trustee, B A. 
Hoelzer, for five years’ term; R. D, Keim, chairman of Enter- 
tainment Committee, 
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The election and installation of officers was followed by re- 
freshments at Kings’. 


Mr. Fuller at Eighty-One Too Quick for New York Crush. 


O. F. Fuller, formerly head of Fuller & Fuller, wholesale 
druggists of this city, while visiting his son-in-law, Mr. Rogers, 
in New York recently had an interesting experience. In coming 
out of Mouquin’s restaurant after dinner one evening a well 
dressed stranger stumbled and fell against Mr. Fuller. Apolo- 
gizing, the stranger passed on into the restaurant. Mr. Fuller 
almost immediately missed his diamond shirt stud and turning 
followed the stranger into the restaurant, there taxing him with 
the theft. His protestations of innocence were cut short by the 
evidence of a waiter that he had seen the stranger throw the 
missing stud on the floor, where it was quickly found, having 
rolled under a nearby table. The well dressed stranger turned 
out to be a well known crook and Mr, Fuller received the con- 
gratulations of his friends that at the advanced age of eighty- 
one he is quite able to take care of himself and his belongings. 


CHICAGO NEWS NOTES. 


Alex. Lewis, of Johnson & Johnson, was a guest at the last 
regular meeting and luncheon of the Veteran Druggists’ Asso- 
ciation of Chicago last week, He visited among the Chicago 
trade for several days, 

Charles Stevenson, of the firm of Robert Stevenson, of Chi- 
cago, has been visiting many interesting cities on the Continent 
and in Great Britain. He spent some time in Rome returning 
to the United States by way of Gibraltar, 

A Nickel Plate passenger train crashed into an automobile 
belonging to S, W. Ogden, superintendent of the Grasselli 
Chemical Works, last week and severely injured both Mr. and 
Mrs, Ogden.. Their three year old daughter escaped injury. 

The Chicago Retail Druggists’ Association will hold its reg- 
ular quarterly meeting on Tuesday evening, October 11, at 8.30. 
The meeting will be devoted to the official reports of the officers 
and also a report from the association’s delegates who attended 
the national convention at Pittsburg. 

John H. Drake, a well known surgical instrument manufac- 
turer, died at his home, 2448 West Jackson boulevard, Septem- 
ber 27, of acute neuritis, For fourteen years he was head of 
the Drake Surgical Instrument Company. He was wealthy and 
noted for his philanthropical activities. 

Chicago has three more drug stores than she had a week ago. 
George E. Elliott has opened a store at Forty-seventh and 
Prairie, and Robert Heller has started into business at Fifth 
street and Vincennes avenue., The Parkway Pharmacy is a new 
corporation with a capital stock of $2,500, The incorporators are 
Laurence Zeeman, S, J. Schaeffer, and Joseph Kompel. 

A telephone repair man wearing a gray soft hat has been 
fleecing Chicago druggists again, Last Thursday this man en- 
tered the drug store of Anton Roesch .at 1554 West Twelfth 
street, presumably to repair the public phones, and stole a tin 
box containing over $100, The box was concealed in a drawer 
behind the prescription case. His activities have been generally 
noticed on the west and south sides of the city. 

The Northwestern University School of Pharmacy is now en- 
rolling students for the year’s work, Prof, C. W. Patterson says 
that the enrollment will be close to 200 students this year. That 
is approximately the same as it was last year, which was con- 
sidered a big enrollment. Mr. Patterson is secretary of the 
school and faculty, Thomas V. Wooten, former administrative 
officer, has resigned to go into business. Prof, A. H. Wilde, of 
the faculty, is acting dean during the absence of Dean Oldberg, 
who has been regaining his shattered health in California. Dr. 
Oldberg has been granted another year’s leave of absence, but 
has already returned to Chicago and will be a frequent visitor 
at the school. The only other change in faculty is the resig- 
nation of W. H, Harrison, who will also go into business, The 
school has not been paying its expenses for several years, but 
the faculty is endeavoring to make it self sustaining this year. 
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THE DRUG AND CHEMICAL MARKET 


The prices quoted in this report are those current in the wholesale market, and higher prices are paid for 
retail lots. The quality of goods frequently necessitates a wide range of prices. 





Condition of Trade. 
New York, October 8, 1910. 


Business in drugs and chemicals during the interval since our 
last report has been of somewhat smaller volume than that pre- 
viously reported, orders from interior sections being less numer- 
ous and individual purchases seldom rising above jobbing pro- 
portions. The lessened interest is attributed to the continuance 
of warm weather, there being little or no demand for winter 
goods such as are usually inquired for at this season. As a 
whole, however, the fall season has proved satisfactory and job- 
bing firms express satisfaction at the volume of business. Prices 
generally remain steady, and the majority of fluctuations are 
toward a higher range of values. A lessened demand for opium 
has affected prices and values are lower on all grades, but qui- 
nine is steady and codliver oil remains firm at previous prices. 
A firmer tone prevails for menthol and prices have advanced, 
the same being true of alcohol, which is held at a higher range 
by the combination of producers. Increased selling pressure is 
evident in some lines owing to the freer receipt of new crop 
goods, juniper berries being among the number, but increased 
demand for wild cherry has led to an appreciation in values. 
Valencia saffron shows the tendency and values are generally 
higher on good sales. Perhaps the most important event of the 
fortnight was the advance in price of iodine and its derivatives. 
On September 29 the manufacturers of iodides, iodoform, etc., 
announced a general advance of 15 cents a pound. Cocaine hy- 
drochloride was advanced 45 cénts an ounce by leading manu- 
facturers on the 6th instant—~ 


HIGHER. LOWER. 
Alcohol, grain, Acetone, 
Alcohol, wood, Aloin, 

Balsam copaiba, Anise seed, 
Bleaching powder, Arnica flowers, 


Cacao butter, -Balsam of fir, 
Castile soap, white, Caraway seed, 
Chamomile flowers, Cassia buds, 
Cocaine, Celery seed, 
Colchicum seeds, Digitalis, 

Cream of tartar, Grindelia robusta, 
Damiana leaves, Haarlem oil, 
Flaxseed, Juniper berries, 
Gum arabic, sorts, Oil of citronella, 
Gum asafetida, Oil of lemon, 


Gum benzoin, Siam, Opium, 
Iodides, Saccharin, 
Iodine, Senega root, 
Iodoeform, Wax, Brazil. 
Menthol, 


Oil of anise, 

Oil of bergamot, 

Oil of cedar leaf, 

Oil of lemongrass, 

Oil of peppermint, cases, 
Poppy seed, 

Saffron, Valencia, 
Santonin. 

Sassafras bark, 

Stillingia root, 
Strophanthus seed, Hispidus, 
Tartaric acid, 

Thyme herb, 

Venice turpentine, 

Yerba santa, 


Alcohol has hardened in the interval and quotations for grain 
show an advance to $2.52 to $2.54; wood is also in upward 
tendency and the revised quotations are 51 to 52c for 95 percent. ; 
denatured is held and selling at 41 to 42c for barrels and 45 
to 47c for half barrels. 

Balsams.—Copaiba is pressing for sale, though little shading 
has been dene, especially in Para which is scarce and wanted 


at the inside quotation of 45c; ordinary South American is held 
and selling at 39c. Among the firs, Canada is available at $4.50 
in barrels and this price might be shaded owing to competition 
among holders; Oregon is easier, and the rather limited avail- 
able supplies are quoted at 95c to $1.05. Peru has been in fair 
demand and values are maintained firmly at the range of $1.70 
to $1.75, with $1.85 asked for cases. Tolu is not inquired for 
to any extent and values are largely nominal at 20 to 2ic. 

Barks.—Elm is in active demand, select selling freely in bun- 
dles at 14%c, with some holders asking up to 15c in view of 
the limited available supply. Sassafras continues in active sea- 
sonable request and we hear of numerous sales of select at an 
advance to 14 to 18c as to quality and quantity. Cascara is 
rather quiet at the moment and new features of interest are 
lacking, but holders are firm in their views at 734 to 9c as to age. 
More inquiry has been experienced for wild cherry and values 
are tending upward, though 6 to 1oc will yet buy as to quality 
and quantity. White’ pine is also in early seasonable demand 
and values are steadily maintained at the range of 4% to 5c. 
Black haw is scarce and wanted and holders have raised the 
inside price to 20c. Cramp is inquired for to some extent and 
sales are reported at the inside price of 6c, though 6%c is gen- 
erally asked. Tonga continues in request, and owing to scarcity 
holders abate none of their firmness, 38 to 40c being named for 
desirable goods. 

Buchu leaves, short, are maintained in steady position and 
inquiry continues good at the range of $1.65 to $1.75, with sales 
reported at the inside figure. 

Burgundy pitch has been further advanced since our last, 
owing to active demand and comparative scarcity of supplies. 
We hear of sales during the interval at 5 to 5%4c. 

Cacao butter is held with increased firmness and holders 
decline to shade the recent advance to 28 to 29c for bulk, and 
31 to 32c for boxes. 

Cantharides, Chinese, or blistering flies are held with in- 
creased firmness, dealers now asking 28c for whole and 30 to 
33¢ for powdered. True Russian is held and selling at 72 to 75c 
for whole. 

Cassia buds are in moderately active demand and we hear of 
numerous jobbing sales at 22 to 23¢. 

Chamomile flowers, Roman, of the new crop, is not yet avail- 
able, but to arrive is quoted at 22c, considerable trading being 
done at this figure. 

Codliver oil, Norwegian, is being more actively inquired for 
and holders are manifesting more firmness, owing to the lim- 
ited available supply here and at primary points. Quotations 
are practically unchanged at $33 to $35 as to brand, quality and 
seller. 

Cuttlefish bone is in good.jobbing demand and prices are well 
maintained, despite recent heavy arrivals, Trieste being quoted 
at 17% to 18c, French at 14 to 20c, jewelers at 46 and broken 
at 5 to 5%. 

Digitalis has eased off in the interval and 14 to 15c¢ may be 
done with new crop which is more available. The same may 
be said of the related narcotic herbs, such as stramonium and 
belladonna, which are coming to hand more freely. 

Elder flowers have been in good demand of late and most 
of the cheap lots have been cleaned up with only small supplies 
available at 17c, and foreign prime quoted at 18c. 

Ergot is maintained steadily at the previous range, Spanish 
being available at 42c, Russian at 38c. 

Glycerin continues in good seasonable demand and first hands 
are firmer in their views with C. P. in drums quoted at 24 to 45c. 
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Grindelia robusta is offering more freely under the influence 
of increased stock supplies and the revised quotations are 8 to 
I0c. 

Haarlem oil is easier under the influence of competition and 
quotations show a further reduction to $3.25 to $3.40 as to qual- 
ity and quantity. 

Hoarhound continues in active jobbing inquiry and numerous 
sales are reported at the quoted range of 7 to 8c, the available 
supply being somewhat limited. 

Jaborandi leaves are meeting with increased inquiry and the 
market is firm at the quoted range of Io to ric. 

Juniper berries are easier, owing to arrivals, the bulk of 
which is, however, reported to be of poor quality, but quotations 
show a decline to 3% to 4c. 

Manna, small flake, is maintained steadily at the previous 
range of 44 to 46c and numerous jobbing sales are reported at 
this range. 

Menthol is in upward tendency and prices are likely to go 
higher. Small quantities only are available at the general quo- 
tation of $3.40, an advance of 20c over previous quotations. 

Opium is finding sale in a limited jobbing way only, and 
market conditions are very quiet in view of the near approach 
of new crop. During the interval business has been done at 
$4.75 for cases, and in a jobbing way sales are reported at $4.80. 

Quinine is given very little consideration at the moment, but 
prices are maintained steadily at the previous range of 13% to 
14¢, the inside figure being for Java and Amsterdam. 

Saffron, Spanish, continues in good demand and desirable 
grades are held at higher prices, Valencia being quoted at an 
advance to $10 to $10.50, with numerous jobbing sales reported 
at the inside quotation. 

Santonin reflects the influence of higher primary markets 
and manufacturers have generally advanced prices 30c per pound, 
making the revised quotations $10.55 to $11.30 for crystals and 
$10.75 to $11.50 for powdered. 

Senna leaves are in advancing tendency abroad and the mar- 
ket is firm and in upward tendency, though spot quotations are 
unchanged at 21 to 22c for whole leaf, 16 to 18c for three quarter, 
9 to IIc for half, 8 to toc for nafural and 6 to 6% for seconds. 

Spermaceti has been in rather good demand of late and we 
hear of numerous jobbing sales at the range of 30 to 3Ic fer 
blocks and cakes respectively. 

Thyme herb is in advancing tendency, the demand being 
active with up to 5c being paid, though 4%c is generally quoted. 

Tonka beans continue scarce on spot and $3 is named for 
limited supplies of Angostura, while Para is quoted at $1.75, 
with little obtainable; while Surinam is practically out of market. 

Vanilla beans are almost out of market, little being obtain- 
able at the quoted range of $3.25 to $5 for Mexican whole, $3 
to $3.25 for cut. Bourbon is held and selling at $3 to $3.50 and 
Tahitis, selected, at 90c to $1.25. 

Venice turpentine, true, is maintained with considerable firm- 
ness, owing to spot scarcity, and holders insist on 32c. 

Waxes, of the various grades, are not receiving much atten- 
tion at present and both Brazil and Japan are easier at our 
quotations. 

Yerba santa is held with increased firmness under the influ- 
ence of spot scarcity and increase demand and holders now de- 
cline to shade 6c, with up to 7c named. 


Chemicals. 


There are few new features of interest, either as regards 
price or demand calling for special attention in this departmnt. 
The chief feature has been an advance in the price of cream of 
tartar caused by the increased cost of manufacture, and tartaric 
acid is correspondingly higher. The first named is held at 24 to 
24'4c for crystals and 24% to 24'4c for powdered by manufac- 
turers, as to quantity, while tartaric acid quotations are 27 to 
27lt4c for crystals and powdered. The iodine syndicate has ad- 
vanced prices on iodine and manufacturers of iodides have ad- 
vanced their quotations 15¢c a pound, the potassium salts being 
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now held at $2.10 to $2.15, while sodium is quoted at $2.45 to 
$2.50; ammonium is correspondingly higher, and so is iodoform 
and the resublimed iodine. Silver nitrate is fractionally higher 
in sympathy with the metal, and stearic acid has advanced under 
the influence of the stronger position of tallow. 


Essenttal Otis. 


Anise is in advancing tendency and revised quotations show 
a higher range to $1.20 to $1.221%4. 

Bergamot is held with imcreased firmness and our previous 
quotations are repeated by a few holders only, most of them 
having advanced quotations to $3.65 to $3.75. 

Cloves is scarce and wanted with 80 to 82%c quoted as to 
quantity. 

Cedar leaf is higher, owing to scarcity, only moderate sup- 
plies being available at the quoted range of 60 to 6s5¢c. 

Cubeb is held nominally at $4.10 to $4.25, though the inside 
price could probably be shaded on a quantity basis. 

Lemon is maintained steadily at previous prices, or, say, 80 
to 85c, in sympathy with higher cables from primary markets. 

Pennyroyal continues in routine consumptive demand, with 
the outlook favorable to holders, such sales as come to the 
surface being reported at $1.25 to $1.50 as to quality and quantity. 

Peppermint is in limited demand only at the moment, but 
holders are not anxious sellers and values are maintained firmly 
at our prices, or, say, $2.25 to $2.30 for tins, and $2.65 to $2.75 
for cases, which represents a fractional appreciation over previ- 
ous prices. 


Gums. 


Moderate sales have characterized the drug market during 
the interval since our last report. Mastic has been inquired for 
and with a scarcity of supplies holders ask at an advance to 48 
to 50c. Fine selections of myrrh command high prices, though 
the cheaper grades are available at 15c and upward. Benzoin, 
Siam, is held at an advance, the supply being closely concen- 
trated with nothing offering at under $1.10 and up to $1.15 
named. Arabic sorts are in advancing tendency, owing to scar- 
city, and 934c is now named as inside. Asafoetida, powdered, 
is selling at $1.75 for U. S. P. quality, which is now almost 
unavailable in this market. Guaiac and myrrh are both in light 
supplies and maintained in firm position without, however, any 
quotable change in price. Camphor has been in better demand 
of iate and 45c is yet named for cases for both American and 
foreigii refined. Thus is scarce and wanted and spot quotations 
have been advanced to $9 -to $0.25. 


Roots. 


Aconite is in advancing tendency abroad, and with the crop 
rather a short one, holders on spot are firmer in their views, 
though sales are making at unchanged quotations, or say, 10 to 
1ol4c, 

Doggrass is in demand and finding sale in a small way at 534c. 

Gentian is not pressing for sale and holders and buyers are 
apart in their views, with $2.25 to $2.35 generally quoted. 

Golden seal is without change; the limited available supply 
is concentrated and under good control at $2.25 to $2.35. 

Ipecac is in improved inquiry, but values are unchanged at 
the range of $1.46 to $1.50 for Carthagena and $2.50 for Rio. 

Jalap is receiving more attention, but holders and buyers are 
apart in their views and inside quotations are repeated at 45 to 
46c. 

Kava kava appears well sustained at 55c for quantity lots, 
but 6oc is asked on jobbing parcels. 

Pareira brava is in limited supply and wanted, recent sales 
being made at 40 to 45c, these prices being based on goods to 
arrive. 

Sarsaparilla is dull and neglected at the moment and sales of 
Mexican are reported at 9 to Ioc, 
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Senega is offered indifferently, though supplies are available 
at 46 to 47c in a jobbing way. 
Stillingia is in limited available supply and held steadily at 6c. 


Seeds. 


Quiet conditions have prevailed in the market for druggists’ 


seeds during the interval, Celery is finding a good consuming . 


outlet with sales reported at 18 to 19c. Russian anise has been 
advanced and 6%4c is now named inside, while star is also higher 
at 19%c. Mustards are dull and neglected at our quotations. 
Caraway is in fair supply and sales are reported at 534c. Flax- 
seed continues scarce and prices have been further advanced to 
the range of $10.50 per barrel for whole and 534c for ground. 
Coriander is higher abroad and spot quotations reflect the influ- 
ence, recent sales being made in a limited way at 4%4 to 434c 
for natural and 5% to 5%c for bleached. Strophanthus, His- 
pidus, is in advancing tendency owing to steadily diminishing 
supplies, and quotations show an advance to 45c to 47c. 





Kiesow’s Essence, a Celebrated German Tonic. 


Dr. Kiesow’s Essence is one of the most widely known family 
tonics used in Germany and Austria. It is recommended in af- 
fections due to disordered digestion, diarrhoea, dysentery, dys- 
pepsia, flatulency, constipation, etc. It has been introduced in 
the United States by Ungerer & Co., 273 Pearl street, New York, 
who will be glad to quote terms and furnish information re- 
garding this remedy. It will need no introduction where there 
is a large German population, as it is one of the most popular 
German general tonics on the market. 





Stafford Allen & Sons Get the «¢Grand Prix.’’ 


Stafford Allen & Sons, Ltd., London and Long Melford, Eng- 
land, manufacturers of pure essential and expressed oils, as well 
as drugs, spices and chemicals, have been awarded the “Grand 
Prix” at the Brussels International Exhibition, 1910, for their 
essential oils, pharmaceutical extracts, etc. They received also a 
diploma of honor and a gold medal in two other classes. Their 
exhibit was in the British chemical section and contained over 
one hundred pure products which were either manufactured at 
their works or grown on their herb farms at Long Melford, 
Suffolk. 





Exhibits at the Pure Food Show. 


There were a few exhibits of interest to pharmacists at the 
Domestic Science and Pure Food Exposition, which closed a 
week or so ago at the Madison Square Garden in New York 
City. The Welch Grape Juice Company had two very attractive 
stands in charge of Mr. Higbie, the firm’s New York representa- 
tive, while Carl H. Schultz made an extensive display of mineral 
waters and beverages, 

The stand that attracted most attention, however, was one 
presided over by the ever genial and persuasive George Kempton, 
well and favorably known throughout New York State as the 
representative of the J. Hungerford Smith Company, of Roch- 
ester, N. Y. At this exhibit orangeade naturally occupied a place 
of prominence, second only to the cherry beverage which the 
firm is pushing actively to the front. But the prominent feature 
of the exhibit was their extract of vanilla, which is now being 
manufactured by the firm on a very extensive scale. It was as- 
tonishing to note the interest manifested by a large audience of 
ladies in the exposition made by Mr. Kempton of the merits of 
the vanilla extract, 

Advantage was taken of the exposition to air the views of 
certain individuals regarding the alleged harmfulness of sodium 
benzoate when used as a preservative in the strength of one 
tenth of one percent., but as pharmacists are well aware, the ad- 
dition of this substance is rather beneficial than otherwise to 
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the human economy and its use is in many instances almost a 
necessity. The J. Hungerford Smith Company supply fruit 
juices and syrups with and without preservative at the option 
of the purchaser. While Mr. Kempton declined to attribute any 
special policy in this regard to the company he represents, as an 
old and experienced pharmacist he has views of his own on the 
subject. At the same time he called attention to the fact that 
all syrups, crushed fruits, etc, on exhibition were free from 
preservatives of any kind. 





The Randall-Faichney Company’s All-Glass 
Syringe. 

A very practical hypodermic syringe is the Randall-Faichney 
Company’s Safety Aseptic Sub-Q All-Glass Syringe. It is in 
effect a higher development of their Sub-Q syringe which they 
introduced with marked success in 1898. The plunger in their 
new syringe is provided with glass prongs which project into 
the packing and prevent it from revolving, slipping or becoming 
loose. But what should make this syringe a special favorite with 
physicians is an adjustment whereby the mineral packing is car- 
ried over the head of the plunger in grooves running at right 
angles, thus forming a safety cushion which practically eliminates 
breakage, however carelessly the plunger be manipulated. 

It will be much to the pharmacist’s advantage to get a stock 
of these syringes as they are now being extensively advertised 
and there will be an insistent demand for them. . 

The Randall-Faichney Company, Boston, Mass., will be 
pleased to send their catalog to any one who writes for it, men- 
tioning the AMERICAN DrucGISsT. 





Good for a Glass Arm. 


“Did you ever have a glass arm?” said W. F. Young recently 
to the editor of the American Drucaist. Not being a baseball 
enthusiast the editor had to plead ignorance of the term, “Glass 
arm,” explained Mr, Young, “is the term applied by baseball 
pitchers to a condition of overstrain which sometimes incapaci- 
tates a pitcher entirely and not infrequently reduces his effec- 
tiveness materially. When advertising Absorbine, jr., liniment 
to the baseball fans I get good results if I say that the liniment 
is good for ‘glass arm.’ In the same way I advertise it among 
iron workers as food for the ‘Jim shoulder,’ a condition of shoul- 
der strain incident to the labor of the constructive iron worker. 
Neither the baseball man nor the iron worker would be inter- 
ested in a remedy good for excessive strain, but when I mention 
the particular name by which the strain is known in their re- 
spective callings they at once take notice. At a dinner in Lon- 
don during ‘my recent trip abroad my advertising agent apolo- 
gized for being late by saying that he had ‘ricked’ his ankle, by 
which he meant sprained it, as we Americans would say. Now, 
though he had used this word himself in speaking of a sprained 
ankle he had never introduced it into the advertisernents which 
he had prepared for me, not realizing that the most effective 
advertisement is the one which uses the familiar terms, I find 
my advertising much helped by the study of the little colloquial 
phrases, the use of which is confined sometimes to one state or 
even to one particular section of a state. In Massachusetts Ab- 
sorbine is advertised for spavin. A Kentucky horseman would 
bitterly resent the suggestion that he had a spavined horse, but 
will frankly admit that his favorite horse has a slight ‘shell 
bone,’ and I therefore tell him that Aborbine is good for ‘shell 
bone,’ as it undoubtedly is, and do not offend his sensibilities 
by taking of a spavin, Shakespeare was all right on many 
things, but he showed a woful lack of the advertising instinct 
when he asked ‘what’s in a name?’ The shrewd advertiser 
knows there is a whole lot in a name and it pays to study the 
colloquialisms peculiar to every section and to use the names 
used by the people if you want to get the best results from your 
advertising.” 























